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‘TALK ANNEXES AT 
MINNEAPOLIS MEETING 


Annual Convention of National Asso- 
ciation of Insurance Agents 
Interesting Gathering. 


"DISCUSSION OF SOLE AGENCY. 


Address of President Hildreth Covers 
Many Mooted Points—Attend- 
ance is Large. 


Despite a gloomy feeling arising out 
of the European War the convention of 
the National Association of Insurance 
Agents held in Minneapolis this week 
Pwas well attended. The association 
rnow claims to have more than 7,000 
members, and there was a general feel- 
img at the various sessions that the 
agents have made more headway the 
past twelve months in their fight 
Pagainst annexes and brokers than ever 
before in a similar period. The asso- 
tiation regards as the most important 
annex development of the year the in- 
terest shown in the annex question by 
the insurance commissioners. 

President Hildreth’s Address. 

In his annual address President Hild- 
feth reviewed general events of the 
year, telling their significance. He 
paid: 
The ever-present and ever-irritat- 

ing underwriters’ agency question 
has forced itself on our attention 

throughout the year. Possibly the 
most promising feature in this con- 
nection has been the interest shown 
in the matter by the Association of 

Insurance Commissioners. A hear- 

ing before a sub-committee was held 

in Chicago in April, which was at- 
tended by Messrs. Woodworth, 

Pellet and your President, on be- 

half of this association, and by 

Messrs. Stoddart and Tuttle on be- 

half of the annexes. So far as I 

have been informed, the sub-com- 

mittee has not yet formulated its 
report, but the interest shown by 
members of the sub-committee and 
by numerous other commissioners 
was a gratifying indication of the 
importance of the question in the 

Minds of the supervising officials. 

Commissioner Winship of Michi- 

gan has issued a ruling which, 
while not excluding the annexes, 
has forced them to pose as just 
what they are—departments or gen- 
eral agencies of the companies, and 
as such, merely devices for the 
evasion or violation of agency 
limitation principles. 

It seems to me that this Michi- 

Zan episode has been chiefly use- 
_ ful in clarifying the issue. It is 

hardly consistent to pose before 
_the insurance commissioners as a 
' company department and at the 
' 8ame time demand of its competi- 

(Continued on page 12.) 
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JOHN HANCOCK MUTUAL 
DISABILITY CLAUSE 


Announcement Made by Company 
Liberalizing Policy Contracts Effec- 
Tive September First. 


PROVISION MADE RETROACTIVE. 


Payments to Insured in Ten Annual 
Instaliments of $100, for each 
$1,000 of Insurance. 
the the 
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ability which will form part of 
the poli issued in the Ordinary De 
partment of the Company In a circu- 
lar letter to the Ordinary Agents 
President Roland O. Lamb described the 
disability clause and provision 
follows: 

Jointly with the of its new 
policies on September Ist, which are re- 
ferred to in a circular of this date, the 
Company will begin the issue of a Dis- 
ity Benefit Provision in connection 
with policies in the Ordinary Branch. 

Serious consideration has been given 
to the question of the form this pro- 
vision should take, and how far the 
Company would be justified in going to 
meet the competition already estab- 
lished in the field. It has been decided 
to go as far as reasonably 
probable the majority of the companies 
may be expected to go within the next 
few years. 
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The provision stipulates that in case 

total and permanent disability 
before the insured reaches 
age of sixty there will be no further 
and payment of the 
policy will be made to the insured in 
ten annual installments of $100 yearly 
per $1,000 of insurance, so that in the 
ten years the full $1,000 will be paid. 
If the insured dies during the continu- 
ance of the disability, and before the 
ten installments have been paid, the re 
maining amount will be payable as pro- 
together with any 


of 


e 


additions. 

Disability Occurring After Age 60. 
In case such disability occurs after 
the insured reaches age 60, there is a 
different kind of benefit which is as 
follows: 

All further premiums are waived dur- 
ing the continuance of the disability. 
Each waived premium reduces the 
amount of the insurance. That is to 
say, if the premium waived is $100 and 
the policy is $1,000 the insurance be 
comes $900, the next premium waived 
would be the proportionate premium on 
$900 of insurance, and so on. In case 
of the death of the insured during the 
continuance of the disability the amount 
payable would, of course, be the differ- 
the original face of the 
and the premiums which had 
waived, any dividend addi- 


been plus 


| ticns. 


C. Recovery from Disability. 
If the insured recovers the insur. 
ance must be continued by the pay- 
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ment of premiums, because the premi- 
ums will be no longer waived. The 
premium payable in such Case, would, 
of course, be the premium on the re- 
duced amount of the insurance. For 
example. If the insurance had been re- 
duced, say to-$500 from $1,000 the in- 
sured would be obliged to pay one-half 
of the original premium. Failing to 
pay this the policy would become paid- 
up for such amount as the available 
reserve on the remaining $500 would 
buy. 
D. Disability Benefit Premium. 

The Disability Benefit premiums 
are all limited premiums, that is, they 
will not be payable after the regular 
policy premiums for the stipulated 
term of premium payments have been 
paid, nor after age 60. An Ordinary 
Life disability premium wili stop when 
the insured reaches age 60. The same 
would be true of a Ten Payment Life, 
issued say at age 55. In such case ten 
regular premiums wouid be payable, 
but only five disability premiums. 

The disability benefit premiums are 
payable with and as a part of the 
regular premiums on the policy. They 
cannot be accepted unless in connec- 
tion with such regular premiums. 

E. Limitations. 

1. It will be granted only to those 
who are accepted for the form and 
amount applied for; in other words, un- 
questioned risks that are not impaired 
so as to necessitate modification of 
plan or amount. 

2. It will not be granted in connec- 
tion with an insurance of over $25,000. 
For example, if a man applies for $25,- 
000 he may secure the disability benefit 
provision, if he is a satisfactory risk. 
If he applies for $50,000 in a_ single 
policy, or $40,000, or $30,000 the dis- 
ability benefit feature cannot be grant- 
ed in connection therewith. If he 
applies for two $25,000 policies a dis- 
ability benefit provision may be issued 
on one policy. No matter how much 
insurance he carries in the Company 
he may secure up to $25,000 of it with 
the disability provision, provided the 
policies are divided rightly. 

3. It will not be granted in connec- 
tion with Term Insurance, Joint Life, 
nor Continuous Monthly Income Poli- 
cies, nor in connection with policies on 
the corporation plan. It does not fit in 
the case of the Joint Life or Income 
Policies, and in case of a corporation 
form of policy it is not a necessity that 
a corporation should be thus protected. 
So far as the Term Policies are con- 
cerned, it is not the intention of the 
directors to bid for this form of insur- 
ance by the introduction of this pro- 
vision therein. 

4. It will not be granted in the case 
of persons in the military or naval 
service, the militia or the National 
Guards in active service, and persons in 
the hazardous and doubtful classes of 
risks, as from time to time set forth 
by the Company. 

5. It will not be granted in the case 
0? persons who are deaf mutes, or who 








have lost the use of one or both eyes, 
arms or legs. 

6. It will not be granted on appli- 
cants ratable at over age fifty-five. 

7. It will not be granted in the case 
of women applicants, owing to the pres- 
ent lack of experience with regard to 
women in the field of disability. 

F. Existing Policies. 

The disability provision in the form 
of a supplementary contract called a 
Disability Suppiement, will be granted 
upon policies already in force, upon 
the following conditions: 

It will be granted to those who have 
been accepted without modification of 
plan or amount, except to the occupa. 
tions and classes hereinbefore noted as 
not entitled to receive the disability 
benefit provision. In other words, it 
will be granted only in accordance 
with the limitations in sub-sections 2 
to 7 inclusive, of paragraph E of this 
letter. 

It will be granted to the foregoing 
at the request of the insured and bene- 
ficiary and upon the passing of a medi- 
cal examination by the policyholder at 
his own expense, which examination 
must satisfy the Company that the in- 
sured is a proper subject, and upon 
payment of the disability benefit pre 
miumis, as determined by the Company 
in each case. 

The disability supplement will, of 
course, be based upon the present rat- 
able age, so that persons who under 
the terms of this circular are ratable 
at more than fifty-five years at the date 
of the application for the disability 
contract, would not be entitled to re- 
ceive it. 

Evidence of Insurability. 

Policyholders who are eligible to re- 
ceive the disability supplement accord- 
ing to the above recited conditions, 
will be subject to the following rules 
regarding evidence of insurability: 

On policies issued not more than 
sixty days prior to the making of the 
application for the supplement, a sim- 
ple health certificate will be required. 
On policies dated more than sixty days 
prior, the regular examination will be 
required. 

By this it will be understood that! 
policies issued on and after September | 
1 without the disability clause, may,| 
nevertheless, secure the clause by com- | 
plying with the conditions in this cir-| 
cular in the same manner and sub- 
ject to the same limitations as policies 
now in existence. 

Rates for Disability Provision. 

The extra annual premium for the! 
disability provision at various ages are. 

Ord. 20 Pay. 10 Yr. 20 Yr.'! 
Life Life End End 
20 ..0s SOBs $0.33 $0.22 $0.20 





_ eee 42 38 26 26 | 
30 .. 53 44 31 32 
35 69 52 38 42 
40 95 65 52 60 
45 1.37 1.00 75 96 | 
50 2.21 1.67 1.18 1.56 
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eo DEL RIG COMMENCED BUSINESS NOVEMBER 1, 1909 


INSURANCE IN FORCE 
(paid-for basis) 





GROSS ASSETS 







Dec. 31, 1909 $655,004.93 $992,000.00 
Dec. 31, 1910 1,057,016.02 5,352,260.00 
Dec. 31, 1911 1,128,912.85 10,057,028.00 
Dec. 31, 1912 1,306,689.41 14,859,856.00 
Dec. 31, 1913 1,500,835.10 23,650,512.00 


FOR AGENCY CONTRACTS ADDRESS 
O. S. CARLTON, Vice-President - - HOUSTON, TEXAS 








Extracts from Report of Examination of 


SOUTHWESTERN LIFE INSURANCE CO. 


By the State of Texas, July 2, 1912 


“The affairs of the Company are most ably managed, and 
all its records are in excellent shape. 

“The treatment of policy-holders has been fair and equitable 
and claims have been promptly paid. Evidences are not lacking 
that the Company enjoys the confidence of the insuring public, 
a confidence apparently well deserved.” 
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OF WACO, TEXAS 


Is the pioneer life insurance company of 
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AMERICAN LIFE CONVENTION 


ANNOUNCE CONVENTION PROGRAM 








Record Attendance Expected at Annual 
Meeting of This Progressive 
Association at Dallas. 





The American Life Convention com- 
prised of 104 life insurance compa- 
nies, representing 32 States will hold 
its ninth annual convention at Dallas, 
Texas, October 8, 9, 10. Secretary T. 
W. Blackburn announces the follow- 
ing program for the meeting: 

FIRST DAY. 
Thursday, October 8, 1914. 
Morning, 10:30 o’clock. 

Addresses of welcome.—Hon. Barry 
Miller, Dallas, Texas; Hon. John Henry 
Kirby, Houston, Texas. 

Response on behalf of convention— 
Mr. H. R. Cunningham, vice-president 
Montana Life Insurance Company, 
Helena, Mont. 

Address of president. 
Afternoon—2:00 o’clock. 
Address of Hon. W. W. Collier, In- 

surance Commissioner of Texas. 

“Retaining Business.”—Mr. Arthur F. 
Hall, vice-president Lincoln National 
Life Insurance Company, Ft. Wayne, 
Ind. 

Evening—8:00 o’clock. 
Executive Session. 

Discussion of topics presented dur- 

ing the day and matters of interest 


generally. At the executive session all 
members are requested to participate 
freely. 


SECOND DAY. 
Friday, October 9, 1914. 
Morning—9:30 o’clock. 

“Western and Southern Life Compa- 
nies."—Mr. J. B. Reynolds, president 
Kansas City Life Insurance Company, 
Kansas City, Mo. 

“A Year in Court.”—Mr. Guilford A. 
Deitch, general counsel Reserve Loan 
Life Insurance Company, Indianapolis, 
Ind. 

Following these addresses time will 
be available for presentation and dis- 
cussion of any topic of interest under 
the five and ten minute rule—open to 
members and guests. 

Afternoon—2:00 o’clock. 

“Opportunities for Young Men in 
Life Insurance Work.”—Mr. Crawford 
H. Ellis, president Pan American Life 
Insurance Company, New Orleans, La. 

“Life Underwriting as an Art.”—Mr. 
Charles W. Scovel, associate general 
agent Northwestern Mutual Life, 
formerly president National Associa- 
tion of Life Underwriters, Pittsburgh, 
Pa 

“From the Standpoint of the Onlook- 
er."—Mr. C. M. Cartwright, vice-presi- 
dent Western Underwriter Company, 
Chicago, III. 

Discussion of above and any other 
topics—Open to members and guests. 

Evening—8:00 o’clock. 
Executive Session. 
“The Gridiron.”—Mr. Frank P. Manly, 





vice-president Irdianapolis Life Insur- 
ance Company, Indianapolis, Ind., pre 
siding as chef. 

At this session the grouch, the opti- 
mist, the opportunist, the kicker and the 
booster are all welcome. The chair will 
recognize first, members who have main- 
tained a discreet and becoming silence 
during the preceding sessions. Later 
those whose terminal facilities are 
adequate and last but not least the 
easy talkers who have become uneasy. 
This special feature of the annual 
meeting belongs to the membership. 
Executive committeemen and officers 
speak only when spoken to or at. 

THIRD DAY. 
Saturday. October 10, 1914. 
Morning 9:30 o’clock. 

Reports of standing committees. 

Unfinished business. 

New business. 

Election of officers. 

Adjournment. ° 

Afternoon and Evening. 

Guests of Texas Insurance Companies 
and City of Dallas. 

MEDICAL SECTION. 
Wednesday, October 7, 1914. 
Morning—10:30 o’clock. 

“Inspection of Risks.’—Dr. E. J. 
Spratling, medical director Empire Life 
Insurance Company, Atlanta, Ga. 

“The Heart in Life Insurance.”— 
Dr. J. S. Lankford, medical director 
San Antonio Life Insurance Company, 
San Antonio, Texas. 

“The Medico Actuarial Investigation 
and its Effect Upon the Selection of 
Risks.”—Dr. H. A. Baker, medical di- 
rector Pittsburgh Life and Trust Com- 
pany, Pittsburgh, Pa. 

“Certain Apects of Life Underwrit- 
ing.”—Mr. Franklin B. Mead, secretary 
Lincoln National Life Insurance Com- 
pany, Ft. Wayne, Ind. 

Topics to be announcer later. Dr. 
Marion Souchon, medical director Pan 
American Life Insurance Company, 
New Orleans, La. 

Dr. E. W. Stevenson, medical direc- 
tor Standard Life Insurance Company, 
Pittsburgh, Pa. 

LEGAL SECTION. 
Wednesday, October 7, 1914. 
Morning—10:30 o’clock. 
“Federal Supervision of Life Insur- 
ance—Possibility—Feasibility.”—Dan W 
Simms, general counsel La Fayette 
Life Insurance Company, La Fayette 

Ind. 

“TAability of Insurance Companies as 
to the Acts of Agents with Limited 
Authority.”,—Jno. F. Onion, general 
counsel San Antonio Life Insurance 
Company, San Antonio, Texas. 

*“A Year in Court.”—Mr. Guilford A. 
Deitch, general counsel Reserve Loan 
Life Insurance Company, Indianapolis, 
Ind. 

*The address of Mr. Deitch will be 
delivered to the entire membership at 
the morning session of the annual 
meeting Friday, October 9, 1914. 

Convention Company Figures. 
The 104 companies of the American 








ROQUITABLE, IOWA, MEBTING 


MANY 





INTERESTING SPEAKERS. 





Explanation of Systematic and Intelli- 
gent Soliciting of Insurance Key- 
note of Convention. 





(Special to The Eastern Underwriter.) 

Chicago, August 19.—The sixth annu- 
al convention of the Equitable Life of 
Iowa Agency Association opened at the 
Hotel Sherman in this city with one 
hundred and twenty-five in attendance. 
R. G. Slifer, of Philadelphia, president 
of the association, presided. In his ad- 
dress he compared the work of life in- 
surance salesmen to that of Caleb in 
Biblical times in capturing his mountain 
and fenced cities. He said the agent 
should have tenacity of purpose to over- 
come obstacles. To magnify difficulties 
is to overshadow one’s future. Life in- 
surance soliciting offers great reward 
for persistent effort. 

Topics Discussed. 

A feature of the session of Tuesday 
was the discussion of the topic, “Factors 
in Selling,” which was sub-divided into 
four sections. First, “Enthusiasm,” by 
W. A. Willing, former field supervisor. 
He said there were two kinds of enthu- 
siasm, the cyclone and the quiet earnest 
variety. He referred to the stability 
of the Company and said that when the 
Iowa farmers failed to pay interest on 
mortgages the United States Govern- 
ment would be bankrupt. 

George W. Farley, of Toledo, discussed 
the company as a factor in selling. His 
plea was for unity between home office 
and agent, emphasizing the value de- 
rived from a persistent agency force. 


H. E. Aldrich, superintendent of 
agents, discussed “Efficient Use of 
Time.” He urged the organization of 
each general agency on a plan some- 





Life Convention had business in force 
on December 31st, 1913, of $1,841,661,- 
000, a gain of $293,132,000 over the pre- 
ceeding year. They had admitted 
assets of $217,332,000, a gain of $29,- 
322,000 over 1912, and reserves of 
$163,597,000, showing a gain of $23,597, 
000 over the previous year. 
Executive Committee. 

Henry Abels, president Franklin Life; 
W. A. Lindley, Security Mutual Life; 
Isaac Miller Hamilton, Federal Life; 
Thos. L. Miller, West Coast Life; G. A. 
Grimsley, Jefferson Standard Life; M. 
D. Johnson, Florida Life; E. W. Ran- 
dall, Minnesota Mutual Life; T. W. 
Blackburn, secretary and counsel. 

Large Attendance Expected. 

The many important features pro- 
vided in the program for discussion at 
the meeting should result in a larger 
number being present than at any pre- 
vious convention of this body. 
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what similar to that of home office; 
also the utilization of the clerical force 
in handling the bulk of detail work. He 
said agents should have singleness of 
purpose and be possessed of ambition 
to rise in service of company. He dis- 
cussed at some length the value of re- 
viewing each day’s work and planning 
for next day. He favored Monday 
morning meetings of agents as being 
most effective. 

C. H. Hatton, field supervisor in 
Ohio and Michigan, talked of “Office 
Methods and Follow Ups.” His ad- 
dress, illustrated by filing cabinets and 
cards, represented a great deal of care 
in preparation. General agents Hutton, 
of Sioux City, Iowa, and Riley of Bur- 
lington, Iowa, gave an illustration of 
selling a policy to a farmer. Mr. Riley 
finally capitulated and took the policy. 

Two Banquets Held. 

Banquets were given this evening to 
winning teams in baseball contest. 
President Cummins presided at one and 
Treasurer Hubbell at the other. 

Sentiment among members present 
favor General Agent H. C. Finch, of 
Northwood, Iowa, for the presidency 
during the ensuing year. 

The larger general agencies of the 
Company held all-day session Monday, 
at which problems in securing training 
and retaining sub-agents were chief 
topics of discussion. 





WHEELER MADE SUPERINTENDENT 





Prudential Places Him in Important 
Position in the Massachusetts 
Agency of the Company. 





Announcement has been made by 
The Prudential Insurance Company of 
America of the selection of Guy E. 
Wheeler as Superintendent of Ordinary 


Agents connected with its Massa- 
chuetts Agency. Mr. Wheeler assumed 
his new duties on August 1. He is one 


of the best known insurance men in 
New England, and is capable of doing 
big things in the position which he has 


just accepted. For several years he 
has made his headquarters in Worces- 
ter, Mass., and it is probable that he 
will continue there, although working 
directly through the Frank Chester 
Mann Agency in Boston. 


CLUB MEETINGS POSTPONED. 





New York Life Takes Action Owing 
to Disturbed Conditions Through- 
out the World. 
Vice-President Buckner of the New 
York Life has sent a letter to the field 
force of that Company advising that 
owing to the present .isturbed condi- 
tions throughout the world. the Com- 
pany has decided to postpone the an- 
nual meetings of the $100,000 and 


$200,000 Clubs. He ealls the agents 
attention to the solemn duty imposed 
on them at this time to more than ever, 
exert themselves in the matter placing 
protection for the future happiness of 
the families all around them. 
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The Public Demands 


safe and sound life insurance, such as 


issued by The Prudential. 







FORREST F. DRYDEN, President 


Agents Wanted 
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AVOID WAR TALK, SAYS DAY 


When Normal Conditions Come Around 
This Country Will Experience 
Great Prosperity. 


President W. A. Day, of the Equit- 
able Life Assurance Society, has issued 
a statement to the Equitable Field 
Staff, bearing upon the BHuropean War. 
Mr. Day had been asked regarding the 
possible effects of the war upon the 
Society’s financial condition and the 
death rate abroad. So far as the for- 
mer question is concerned it is pos- 
sible that some of the Society’s for- 
eign securities may temporarily de- 
cline in value just as securities at 
home have temporarily declined, but 
at the cessation of the war a period 
of rehabilitation will ensue, after which 
Mr. Day thinks, conditions will be on 
a sounder and safer basis than have 
existed for a number of years, and 
logically, values should then begin to 
improve. 

Equitable’s Position Abroad. 

The Equitable has not transacted 
business in Germany or Austria for 
nearly twenty years. At a later date 
it withdrew from Italy. In Russia the 
business for the past seven years has 
been strictly limited, and the total new 
issues since 1907 now in force amount 
to only about one and a quarter mil- 
lion dollars. All the Russian business 
is subject to a war clause. In Eng- 
land, France and Spain the new busi- 
ness has been carefully inspected and 
policies issued with due respect to a 
possible war risk. 

“With tegard to possible extra death 
claims, it should be borne in mind that 
not only have we been curtailing our 
foreign dD isiness in recent years but a 
large per-entage of our policies in force 
on the otner side contain a war clause 
under which we can impose an extra 
premium,” says Mr. Day. “Instruc- 
tions have been sent’to our foreign 
ftice to 'mpose this extra, and it has 
been our experienca that the extra 
remiums collected in the time of war 
have been sufficient to meet the losses 
during the war, thus entailing no loss 
upon the great body of policyholders. 
Moreover as our business in the coun- 
tries engaged in war has been in force 
for many years the probabilities are 
that the great bulk of the policyhold- 
ers are beyond the age at which they 
would be accepted for service even 
in the event of voluntary enlistment. 

‘As much as ] ible, the discussion 
of the conflict in Europe is to be avoid- 
d. Unde attention is apt to be given 
to discussion of the war and its pos- 
sibilities, with the result that the high, 
ission we have may suffer 








humane 1 


through neglect 

“It shonld be our unyielding purpose 
to push our work of protecting the 
family and the home with the same 
igor that the forees of destruction 
how In their campaign the agen- 
cies that tear down and destroy pur- 
ie their ends relentlessly and un- 
easingl) Our campaign of promoting 
happiness and stability should be prose- 
cuted in the same way. Victory must 
be striven for, and only by continuing 
to drive «n shall we triumph. 

“To close observers of European 
affairs it was apparent that the under- 


lying international strains and stresses 














were int ifying with each succeed- 
ing year. It has seemed that sooner 
or later war mu eventuate. Never- 
theless I have been hopeful that the 
restraining influences would continue 
to ominate and that in the progress 
of ne r f through pacific means 
might be } Now that the appar- 
ently inevitable has occurred, the 


length of the conflict of course cannot 
be foretoid, but it is well to bear in 
mind that the weeping destructive- 
ness and tremendous cost of modern 
factors working potently 
gainst a jong war 
Prosperity in the End. 

“As to the effect the war is likely 
to have vpon the United States, my 





warfare are 








view is as follows: At the outbreak 
of the war, the basic conditions of 
this country, excepting possibly the 
revenue needs of the railroads, were 
sound anil strengthening so that it 
was prepared to meet this development. 
we were emerging from a period of 
settlement, and there had been but 
little speculation in shares, real estate 
or commodities. Merchandise stocks 
as a rule were low and purchases were 
made only for immediate requirements. 
Crop prospects were excellent. Credits 
were high, banks well supplied with 
funds, and undertakings of more than 
moderate scope were not being accept- 
ed. The issue of emergency currency 
by the Government was a precautionary 
measure, not a necessity; its chief et- 
fect has veen the calming of the fears 
of those who might be disposed to 
withdraw their funds from circulation. 

“These increased exports and ac- 
tivities will continue for a period pro- 
portioned by the duration of the war 
and consequent losses. When in due 
course a normal balance has been es- 
tablished I should look for a reaction, 
as the economic law that ‘waste must 
be distributed’ will find recognition in 
this case as it has in the past, and 
the United States and other countries 
net involved will be called upon to con- 
tribute to some extent to the losses 
in one form or another. It is possible, 
however, that these losses may be 
r:ore than compensated for. Even 
after the reaction takes place you May 
tind that our losses have not only been 
riade good but that an advantage has 
been gained by the expansion of for- 
eigen trade. A good deal depends on 
Congress; if sound legislation looking 
into the creation of a merchant marine 
is enacted, and manufacturers are 
encouraged to engage in foreign com- 
merce, we may gain a great advantage 
ihrough the war. The opportunity is 
before us—it rests with Congress and 
‘vith our bankers, manufacturers, and 
merchants, as to whether they will 
eresp the opportunitv. One of the 
happy results thus far attained has 
teen the working together of the Gov- 
ernment and the business leaders with 
frankness and freedom in the interests 
of the general good. This co-operation, 
ordinarily of high value, is immensely 
evhanced in times like the present.” 





MISSOURI STATE LIFE ACTION. 
Provides Double Insurance Benefit in 
Event of Insured’s Accidental 
Death. 


The Missouri State Life of St. Louis 
announees that thev are now issuing a 
rider which mav be attached to. and 
made a nart of. any life insurance policv 
issned bv it: it provides for pavment of 
double the face of the policv in the 
event of the accidental death of the in- 
sured. 

Provisions. 

If the insured sustains iniuries ef- 
fected through accidental means. which 
result in the loss of both hands, or of 
both feet, or the loss of one hand and 
one foot, the company wilil pav to the 
insured an amount eaual to the face 
amount of the life insurance nolicv 
and will continue such policy in full 
force without further payment of ore- 
miums, and with the privilege of re- 
ceivina one-twentieth of the face amount 
annually thereafter, in accordance with 
the total and permanent disability 
clause of the policy. 

This double insurance benefit will not 
be issued to those over fiftv years of 
aoe. It is intended primarily for the 
professional, business or office man, and 
the policy must not be written on the 
lives of persons engaged in any of the 
ocenpations for which a special rating 
is required, according to the occupa- 
tional ratings in the principal rate-book. 
Applications for this plan will not be 
considered for those who have a family 
history showing a marked tendency to 
sudden deaths, or who have a personal 
history of deafness, blindness, rupture, 
nervous or mental diseases, or have 
lost a limb, or who are maimed or crip- 
pled. 





AMERICANS UNDERINSURED 


$20,500,000,000 NOW IN FORCE. 
Country’s Life Values Estimated at 
$350,000,000,000—I mprovident and 
Inconsistent Insurancewise. 


While the United States leads all 
the nations of the world in the matter 
of insurance in force on the lives of 
its citizens, the fact is established 
in the following article taken from 
the Pacific Mutual News, that our 
people are greatly underinsured. Speak- 
ing on the subject the News says: 

There are over $20,500,000,000 of legal 
reserve life insurance in force in the 
United States to-day, back of which 
are assets held by the companies 
amounting to $4,650,000,000. Yet Amer- 
icans are underinsured. Twenty bil- 
lions of sound life insurance places 
this country far in the lead of all other 
nations in the matter of life insurance 
protection, but that vast sum seems 
small when compared with the life 
values in the United States, which are 
estimated to be $350,000,000,000. Our 
much talked of billions of insurance 
would pay only a little less than six 
cents on the dollar. 

Spend Much for Indulgence. 

We spend annually in this country for 
unnecessary and often harmful indulgen- 
cies enough money to provide a very 
large part of these missing billions. Last 
year we spent for alcoholic drinks a 
sum sufficient to pay for $50,000,000,000 
of old line insurance, taking the aver- 
age premium received by the compan- 
ies (about $35) as the basis of our 
figuring. On the same basis in 1913 
we puffed away $15,000,000,000 of in- 
surance in tobacco smoke. And so on 
down the line. Is it not passing strange 
that so many men think they can af- 
ford to purchase a hundred and one 
of the unnecessities of life and cannot 
afford the greatest of all necessities— 
adequate protection for the dependent 
and helpless wife and children? 

Lack of Insurance Protection. 

We have indeed a long road to go 
before we can claim any right to the 
title—a provident people. Five millions 
of our women are to-day earning their 
own living, because out of every one 
hundred inen who die only three leave 
an estate of $10,000 or over. There 
are close to a million widows over 
sixty-five years of age in this country 
absolutely dependent upon charitable 
people or the State for support, 
and many millions more of helpless 
orphans whose condition is even more 
deplorable. Could all the facts be 
known, failure to provide through ade- 
quate life insurance would be the ver- 
dict in a vast majority of such cases. 

Americans Inconsistent. 

Americans are not only improvident 
tut woefully inconsistent in the matter 
of insurance. Our insurance against 
death, which not a single man of us 
can escape, is very inadequate, as we 
have pointed out, while on the other 
hand could the figures be produced it 
would be seen that the fire insurance 
en our buildings practically covers 
their insurable value, yet only a small 
percentage of them wi!l ever burn, 

AFTER THE KNOCKERS. 

Fair warning is given by Auditor J. 

S. Darsh, of West Virginia to indus 





trial life agents in the State that “mis- 


representation and twisting must 
cease.” The auditor asserts his pur- 
pose of cleaning the field of the 
knockers “even if it becomes necessary 
to put some agents out of business.” 





HOME LIFE 
INSURANCE COMPANY 


OF NEW YORK 


An examination of the Home Life of 
New York by the New York Insurance 
Department, the report on which has 
just been issued shows the Company to 
e in splendid condition in every re- 
spect with an excellent record in all of its 
relations with policyholders. The chief 
examiner closes the report on the exam- 
ination as follows: 


“From the above report it is apparent 
that the Company is efficiently managed, 
its claims under its policies promptly 
—— and its policyholders treated 
airly. 


During the period under examination 
the Home Life has experienced a Steady 
and sound growth, its assets, now nearly 
$30,000,000 being well over five millions 
greater than in 1909 and the insurance in 
force having increased from $92,532,533 in 
the year mentioned to over $116,000,000 in 
1913. 


For Agency apply to 


GEORGE W. MURRAY, Supt. of Agts. 
256 Broadway, New York, N. Y, 








A Word to the Wise is 


Sufficient 
Grow Up With A Growing 
Company 


Insurance In Force 


Over $100,000,000.00 


Pittsburgh 
Life & Trust Company 


Home Office 
Pittsburgh, Pa. 


Ww. C. BALDWIN, 
President 


HOWARD S. SUTPHEN, 
Director of Agencies 














You Wish To Be Paid Well 


for your efforts. Producers receive 





liberal compensation under the 


Direct Agency Contract 
OF THE MANHATTAN LIFE 





A top-notch renewal income as- 
sured for years to come. 


Several pieces of excellent terri- 
tory, with exclusive rights, open 
for men of character and ability. 


For particulars address 


THE MANHATTAN LIFE 
INSURANCE COMPANY 
66 BROADWAY NEW YORK 











Ine 


W. D. Wyman, President 
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New policies with modern provisions 


Ambitious, Productive and Trustworthy Life Agents may be 
benefitted by corresponding with the 


Berkshire Life Insurance Company 
of Pittsfield, Mass. 
1851 


Attractive literature 


W. S. Weld, Supt. of Agencies 
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AGENTS SUCCESSFUL METHOD 


TELLS FELLOW WORKERS HOW. 





Bankers Life Producer Specializes on 
Twenty Payment Life Contract 
in Writing $160,000. 

When asked by his fellow agents 
how he wrote $160,000 life insurance in 
June of this year, H. J. Lynch, who 
represents the Bankers Life of Des 
Moines at Cedar Rapids, Iowa, said: 

I have heard this same question an- 
swered in one word—work, which is all 
right to get away with the answer 
quickly, but how can that help the other 
fellow who may work just as hard as I 
do and yet not have the knack of sell- 
ing? I have studied the presentation 
of the Twenty Payment Life Policy from 
many viewpoints and have adopted the 
following system: 

To begin with, I start out every 
Monday morning with the determination 
to sell life insurance and not merely 
to see how many prospects I can call 
on. I want you to bear in mind that I 
have nothing on my mind but life insur- 
ance and how to sell it. It is my en- 
deavor at all times to be light-hearted, 
congenial and good-natured. I size up 
the man I am to call on and decide at 
once how I may approach him. I walk 
right up to him and look him square in 
the eye, for I have nothing to apologize 
for in being a life insurance salesman, 
and I say to him, “Mr. Smith, I came 
here to talk life insurance with you 
and I want you to listen to me for a 
few minutes. Will you do it?” I en- 
courage him to sit down, for I will not 
begin until he does. 

Opening Talk on 20-Payment Life. 

“Mr. Smith, if I prove to you that I 
can make your estate worth $5,000 more 
than it is to-day, will you pay the inter- 
est on it at 3% per cent. per annum, 
and if I assure you that after you have 
paid the interest twenty times, that 
property is yours, and if you should 
be called away when only the first year’s 
interest is paid, the estate belongs to 
your family, all paid for, will you do it?” 

“Mr. Smith, if you owed me $5,000 
and paid that interest twenty 
you would still have the principal to 
pay, but with this proposition you have 
not, for paying the interest twenty 
times has paid the principal up, and 
that is what the premium on a Twenty 
Payment Life Policy means to you.” 

Another Presentation. 

“Mr. Smith, if you should buy a 
$5,000 piece of property and pay $175 
this year and a like amount for nine- 
teen years following, how much have 
you paid? Now with me on the Twenty 
Payment Life Policy by paying the 
same amount at age thirty-five, you are 
paid up and it belongs to your estate, 
but mind you well, that while you are 
paying on the deal offered by me I have 
charged you no interest on deferred 
payments and you have no taxes to pay 
on your property, and above all and 
best of all, if death should occur in any 
year of the twenty years your family is 
out of debt on the policy and the face 
amount of it will be paid to them. Can 
you find another deal in all the world 
as liberal as that?” 

This is only one or two of the many 
g00d ways of placing the proposition 
before a man in a way that he will give 
life insurance the place in his judgment 
that it deserves. When I am not work 
ing on a prospect, I am thinking up 
some good point to bring out that will 
appeal to a man’s better judgment and 
hot so much to his pocket. Of course, 
it is up to each individual agent to put 
the ginger in his talk to suit himself, 
but my plan is to go after the business 
from a business man’s standpoint, and 
at all times tell the truth and nothing 
but the truth. If there is any lying to 
be done, the other fellow is going to do 
it, and also if there is going to be any 
knocking done he will do that, ioo. 1 
do not have any time to devote to either 
as I do not know any other company 
than the one I represent. Therefore, | 
have no other company to talk about. 





years, 


LIFE INSURANCE TAXATION. 





Viewpoint of a Western Daily News- 
paper Editor—Situation Here 
and Abroad. 





After having read the pamphlet pub- 
lished by the National Association of 
Life Underwriters, entitled “The Tax- 
ation of Life Insurance Policyholders,” 
the editor of the Nebraska State 
Journal published in Lincoln, Nebraska, 
printed the following editorial in that 
paper: 

Nebraska levies a tax of 2 per 
cent. upon the gross receipts of 
foreign life insurance companies 
from policyholders within the 
State. Companies of any State levy- 
ing a higher tax on the receipts 
of Nebraska companies doing busi- 
ness there are charged the higher 
rate on their Nebraska business. 
Nebraska companies pay taxes on 
a different basis. 

It is perhaps because of this 
discrimination—a common discrim- 
ination in the States—that the life 
insurance companies of the coun- 
try are actively campaigning in 
opposition to the rapid growth of 
life insurance taxes. The total 
taxes levied upon life insurance 
in this country is now said to be 
about $13,000,000. Twenty-five years 
ago it was one-sixth as much. 

As between the different life in- 
surance companies Nebraska has 
only to see that on the whole 
justice is done. It makes no great 
difference to them what taxes are, 
so they are equal. We wonder, 
however, if people will ever begin 
to consider who pay such taxes as 
these and what their general effect 
is. England exempts from taxa- 
tion money paid as premiums on 
insurance policies where the pre- 
mium is not more than one-sixth 
of the payer’s income, knowing that 
in the long run the tax is paid by 
the policyholder. Germany helps 
pay the insurance premiums of her 
working population. Holland ex- 
empts $40 of an insurance premium 
from taxation. They do this be- 
cause they see that life insurance 
helps the State by relieving it of 


some of its pauperism. They en- 
courage it, therefore. In this coun- 
try, on the other hand, we dis- 


courage it by penalties in the form 


of taxes. Life insurance is now 
mainly a mutual business. The 
Nebraskan who insures pays the 


tax himself. 

The effort to tax savings bank 
deposits, building and loan stock, 
and other forms of savings is of 
the same nature. We grieve at 
the lack of thrift in America, and 
never lose a chance to penalize 
thrift by a tax when anybody is 
thrifty. We must raise revenue 
some way The poorest possible 
way is by taxes on a thing as easily 
taxed out of existence as the small 
savings of the thrifty. 





New Jersey Opportunity 


A Company with a record of 
over Fifty Years of satisfactory 
dealings with Policyholders and 
Field Men has a good opening for 
the right kind of a man in New 
Jersey. ‘“‘Whirlwinds” are not de- 
sired. 

Correspondence treated confiden- 
tially. 





Address “New Jersey” 
Care of The Eastern Underwriter 
105 William Street 
New York City. 











CALL ON COMPTON 


CALL ON COMPTON 





By the 





220 BROADWAY 
PHONE 6030-6031 CORTLAND 





Ee INSURANCE are iy 


Compton way, every client 
becomes a champion of your business 
COME IN AND TALK IT OVER—CALL TO-DAY 


WILLIAM N. COMPTON, General Agent 





The Service Route to Success 





NOLdUNWNOOD NO ‘TIVO 





CALL 


ON COMPTON 








Bankers Life Company 


DES MOINES, IOWA 


ORGANIZED 1879 














Insurance Issued and Restored 1913 (Paid-for) 


$60,907,000.00 


Increase in Admitted Assets For Year 


$2,630,411.43 





ERNEST E. CLARK 


President 








THE CLEVELAND LIFE INSURANCE COMPANY 


WILLIAM H. HUNT, President 


CLEVELAND, OHIO 


“A Company better otherwise than simply age and money size.’ 


Began business October, 1907, and on January Ist, 1914 had 


Insurance in Force 


$10,644,428 


Admitted Assets 
$808,528.64 


’ 


Surplus to Policyholders 
$301,317.25 


Ample financial backing, free annual physical examination of policyholders, 


liberal policies and agency contracts. 


Open territory in Ohio, West Virginia and Michigan 


LIFE HEALTH AND 


ACCIDENT 


INSURANCE 














Sexil AGENTS 


If You Mean 


aan Business 
OHIO If es Can Do 
aumlioge usine 
Write to Me 


JACKSON MALONEY 


Manager of Agencies 


FOR 


N. E. Cor. Broad and Sansom Streets 


Philadelphia, Pa. 


ILLINOIS 





te)” 


Philadelphia Life 


Insurance Company 


(Eastern Underwriter) . 


Name 


Street No. 


City and State.......... 


References 
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Fraternal Convention at Mackinac Says 
Co-operative Plan is Losing 
Hold 
A vigorous attack on group insur- 
ance was one of the features of the 
second annual convention of the Mutual 
Life Underwriters held this month at 
Mackinac Island, Michigan. It was 
made by John J. Sullivan, of the legis- 


lative committee of the National Fra- 
ternal Congress. 

Mr. Sullivan views group insurance 
as a menace to the fraternal organi- 


untenable in 


zations, calling it prin- 
ciple, discriminatory, and declaring 
that medical examination under the 


plan is “a fake.” He 
employes are not consulted 
but that they suffer when Saturday pay 
envelopes come around. 
Fraternals Lose Members. 
It is because of the raid on the bus!- 


declares that 


ersonally, 








ness of the fraternals that these or- 
ganizations are so much perturbed. 
Mr Sullivan says that out of 1,000 
employes in any State of the Union 
seven hundred and fifty will belong 
to some one of the fraternal orders. 
He says they are satisfied with their 
whole life benefit certificates, and that 
when they are included in a group in- 
surance contract they feel they have 
no further use for regular insurance 
and eventually lapse. He says that 
the employe is in constant danger of 





losing his situation, and, if insured, 
under the group plan ves in a state 
of worry and uncertainty for his futur: 
and that of his dependents He de 
clares that group is Amer- 
ican serfdom. In conclusion Mr. Sulli- 
van says that the group insurance plan 
is weakening; that the State Depart 
ments are withdrawinz their approval 
and that the companies writing this 
plan are doing less than formerly 
A plea for 


an argument 
insurance were 








Sullivan’s address. Among others 
spoke vere Georges W H ly on 
“Pure Protection Life Ir ce Ed 
ward M. Martin on “Uniform Insurance 
Laws”: §$ S Hallam on he “Future 
of Fraterna! Insurance and Gilt BF 
Sullivan on the Vorld’s Insurances 
Congress.” 

The yl] } fficers were elected 
for the year President, Nel 
son O. ; vice-president, Dr. G 
W. Hop! Ss se r Nelson O. 
Tiffany, J Execu Committee, F 
J. Kuhleme ch S. S. Hallam 
T. C. Peasley: Law Committee, Hon 
J. P. Hewitt, Edward M. Martin, Joh 
J. Seerley Harr D. Williams. S. S 
Hallam Mr Tiffar . Jont of 


Temple Buffal 


HARTFORD CO.’S NOT INVOLVED. 


As none of the Hartford life insur- 
ance companies is transacting busi- 
ness in the European countries that 
are engaged in war, they are not in- 
volved and will not be affected eae 
practically all write business in Can- 
ada and only in the nocethla con- 
tingency of Canadian troops becoming 
engaged would the disturbance touch 
the Hartford companies and then but 
slightly. 
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METROPOLITAN NOTICE. 





Vice-President Fiske Advises Agents of 
Company’s Position on Possible 
War Policies. 





In a letter to the field force Vice- 
President Haley Fiske, of the Metro- 
politan Life, defines the attitude the 
company will take with regard to ap- 
plicants for insurance who contemplate 
Military or Naval Service in connec- 
tion with the present war in Burope. 
The notice reads: 

Until further notice we will enter- 
tain applications for the benefit of 
bona-fide dependents, on persons who 
contemplate returning to the old coun- 
try for the purpose of joining the mili- 
tary or naval organization in which they 
have served, or who have enlisted or 
shall enlist in either army or navy 
of any foreign power. 

Up to $1,000 Intermediate, any plan. 

Up to $2,000, Twenty-Payment Life 
Ordinary (or any plan carrying higher 
premium). 

First premium to be paid annually 
in all cases and on binding receipt. 


On acceptable risks these policies 
will be written at our regular rates, 


without extra premium, and for the full 
benefit in case of death. Policies will 
be issued with free disability provision, 
except in States where we must charge 
for this privilege, if desired. 

This is no bid for war risks, but an 
opportunity to write up such men as 
may be called upon to go to the front 
whom you meet in your regular can- 
vass. We shall not permit the canvass- 
ing at recruiting stations or military 
encampments. The applicants must be 


sdents of the towns or cities in 
which they are written up and must 
he examined by our local examiner. 


We take this occasion to remind you 
f the existing rule which forbids the 
ptance of business from insurance 
agents of other companies. 

All applications on male applicants 
nust be accompanied by a supplemental 
ication on Form 0O36S, showing 
hether applicant is a member of any 
or contemplates 


acce 


brokers or 


~" 


ilitary organization 


DISTRIBUTES WAR MAP. 
Management of Southland Life Lose 
No Opportunity to Keep Com- 
pany Before Public. 





The Eastern Underwriter is in re 
of the following notice, together 
of the map of Europe re- 
rred to from President Stephenson of 
Southland Life of Dallas, Texas. 
There is no doubt but that the Ameri- 
can people are more keenly interested 
in Europe to-day than at any time in 
the past and it is equally certain that 
this interest will be more general so 
the war is in progress. 
inevitably produces one result 
eased interest in geography. 

assuming an “Up-To-the 
rmapof Europe will be ap- 
ciated by those who will watch the 
rozress of the affairs of the European 
we are enclosing, herewith, 
such a map, with the compliments and 
est wi of the Southland. 


ceint 


ith a conv 


the 


one aa 


War 
wn iner 


Therefore, 


countries, 


hes 








growth is not accidental. 


underwriter. 


cies, low cost, great financial strength, efficient service. 
sentatives are happy in their relations with the Home Office. 


Occasionally we have a General Agency opening for a capable life 


Six Shining Months 


The representatives of this Company have thus far in 1914 written 
and placed more insurance than in any previous six months’ period. Each 
of the six months shows a gain over its predecessor in 1913. 
It comes from recognized worth—perfect poli- 


This vigorous 


And our repre- 


JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 


Life Insurance Company 
Springfield, Mass. 
Incorporated 1851 








For particulars, address 








STILL IN THE LEAD. 





Lockyer & Atwood inc., 
for Pennsylvania for Illinois 
Life Far Ahead. 





So accustomed are Lockyer & At- 
wood, Inc., managers for the Illinois 


Life for Pennsylvania, to being at the | 


top of the list for production for that 
Company, that one don’t look any 


more to see if they are ahead, but to | 


fearn how far they are in the lead of 
their fellow field men. August is no 
exception with them, for up to 
thirteenth they 
$187,000, 
petitor for agency 
had only $79,000. 
tion for the Company for that period 
was $707,000. 


leadership honors 





PACIFIC MUTUAL JUNE. 


Progressive Coast Company Topped 
Best Previous Record by $905,480 
During Month. 





The Pacific Mutual Life announces 
that the production for the month of 
June this year was $3,945,280 of ‘busi- 
ness, which eclipsed all previous rec- 
ords by the Company by $905,480. In 
explaining this wonderful increase the 
Company says it was due to the faith- 
ful work of loyal agents. An unusual 
record was made by the Los Angeles 
Agency of the Company which produc: 
ed $1,129,490 of life insurance. This 
is perhaps the largest business ever 
written by an agency west of the Mis- 
sissippi River. 


Managers | 


the | 
had a production of | 
while the next nearest com- | 


The total produc- | 








Security Mutual Life Insurance Co. 


BINGHAMTON, N. Y. 


FREDRIC W. JENKINS. President 


See what we have to offer. 
Men of ability are surely 
Looking to us for contracts. 
Intelligent effort well directed 
Carries you to the front. 


C. H. JACKSON, Supt. of Agencies 





GREATEST 
ILLINOIS 


COM PANY 


WANTS GOOD .MEN 
AND 
WILL PAY THEM WELL 








spring of snecess, but a m 
the sun shines every dav: 


behind every 
amount of ability 


individuality at its full value. 





Solicitors are like gizzards, no good without grit. 


mean the realization of all your dreams. 


ainspring has no force unless you wind it up. 


How many times have you promised yourself to cut loose from your present environ- 
ment and connect with some young company where you can find a future worth considering? When you climb to the top of the rut 
you have always traveled in, and look out into the wide world, you lack grit to make the first step, don’t you? Ambition is the main- 
Grit is the key with which you can do the winding. 
have ambition enoughi to desire a better position, and grit enough to go after it, you can spend the winter months in a country where 
where the reses bloom perpetually ; where frosts are few and a freeze almost unknown. 
good position in a state where only eleven companies wrote as much as a million eaeh last year; where a competitor does not lurk 
bush, and the first wail of a new born infant is not “hard times.” 
vou can obtain a connection with the Louisiana State Life Insurance Company, of Shreveport, Louisiana, that will 
That will mean promotion as rapidly as you are entitled to it and the capitalization of your 
The president of this Company is W. T. Crawrorp ; Vice-President and General Manager, L. D. Prewirt ; 
Superintendent of Agencies, J. F. WreLiineton, all of Shreveport, La. 


Jf you 


You can secure a 


If you have the grit to make a change and a reasonable 
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ANNIVERSARY CLUB MEBTS 


ORGANIZED. 





FIELD CLUB IS 





Southern States Life Field Leaders to 
Hear Prominent Speakers 
at Atlanta. 


The Anniversary Club of The South- 
ern States Life of Atlanta is holding its 
seventh annual convention in that city 
today and to-morrow. The club is 
composed of members of the field force 
who produced and paid for during the 
club year at least $100,000 of business. 

The convention meets in the assem- 
ply room of the Piedmont Hotel. The 
program for first day consists of an 
address of welcome by the president, 
Wilmer L. Moore, of the Southern 
States Life; installation of officers of 
the club, distribution of badges, and an 
open forum discussion of various sub- 
jects of interest to the agents and the 
home office. A luncheon will be given 
to the members of the club by the Com- 
pany at the Capital City Club. The 
afternoon will be given over to baseball 
and the evening to a theatre party. 

The second day’s session will consist 
of an open discussion upon the sub- 
ject of: ' 

“The Value of Systematic Persist- 
ency and Definite Plan of Solicitation.” 

In the afternoon the members will be 
taken on an automobile ride to Stone 
Mountain, which is one of the natural 
curiosities of the world. 

In the evening a banquet will be given 
at the Druid Hills Golf Club, the speak- 
ers being: 

J. C. Walden, Sr., president of the 
Anniversary Club, “Aiming High—The 
Presidency of the Anniversary Club, 
How to Win It.” 

Cyrus B. Brown, insurance commis- 
sioner, State of Alabama, “Southern In- 
surance Companies: the Part They 
Play in the South’s Progress.” 

John M. Slaton, governor of Georgia, 
“Present Day History; the South’s 
Prominence Therein.” 

Cc. J. Haden, president Georgia Cham- 
ber of Commerce, “Every Man’s Duty 
in Civic Work; the Dollar That Goes 
Farthest Is the Dollar That Stays at 
Home.” 

Fitz Hugh McMaster, insurance com- 
missioner of South Carolina, “The South 
Carolina Plan of Encouraging Life In- 
surance Investments—Results Accom- 
plished.” 

Gen. Wm. A. Wright, insurance com- 
missioner of the State of Georgia, 
“Life Insurance Growth in the South— 
Viewed by One Having the Longest 
Continued Departmental Service.” 

The members of the club are as fol- 
lows: 

L. E. Black, J. W. Vinson, H. Willis 
Hogg, F. E. Brodnax, C. J. McDowell, 
G. S. Wilcox, H. Clay Smith, Thos. 
Peters, Jr., C. S. Gurr, J. R. Monroe, 
Frank Leigh, Fred Hines, B. B. Mur- 
ray, J. T. Weems, Geo. Y. Browne, C. 
W. LaPitz, and J. C. Walden, Sr. 

Club Officers. 

J. C. Walden, Sr., president; L. E. 
Black, Jr., vice-president; J. W. Vinson, 
vice-president for Georgia; H. Clay 
Smith, vice-president for Alabama; C. 
W. LaPitz, vice-president for Florida; 
G. J. McDowell, vice-president for 
South Carolina. 

Auxiliary Organization Formed. 

At this time a new auxiliary organ- 
ization has been formed, known as the 
Field Club. These also meet as the 
guests of the members of the Anniver- 
sary Club. The Field Club this year 
consists of the following: 

Arthur Chaires, W. S. Cogburn, E. E. 
Cook, C. H. Jackson, J. W. Ragsdale, 
R. K. Shaw, L. E. Whittle, M. R. White, 
and George F. Lee. 





WANT RESERVE BANK. 





The Pittsburgh Life Underwriters As- 
sociation Want District No. 4 
Bank at Pittsburgh. 





At a recent meeting of The Pitts- 
burgh Life Underwriters Association 


the following resolution was adopted 
pertaining to locating District No. 4 
Xeserve Bank in that city. 

Whereas, The Federal Reserve Board 
is now being urged to review the com- 
ruittee decision as to the location of the 
regional bank for District No. 4, and to 
locate said bank in Pittsburgh instead 
of Cleveland; and 

Whereas, Over 25 million Americans 
of all classes (nearly three times the 
number of savings bank depositors) 
wre now pooling their savings in the 
fcrm of life insurance; and, therefore, 
the relative volume of life insurance 
transactions in any city indicates most 
broadly the economic status and thrift 
of its population as a whole; and 

Whereas, Life insurance currently 
deposits in and remits through the 
hanks its vast totals of premiums and 
snierests paid in, and of disbursements 
and investments paid out—aggregating 
over two billion dollars a year; and 
therefore the volume of life insurance 
transactions in any city is highly sig- 
nificant in judging the reiative import- 
ance of that city’s banks in the hand- 
ling and movement of tha Nation’s 
money; and 

Whereas, First, comparing the trans- 
actions of local companie. vnly, the 
29 millions of life insuruaice assets 
centered in Pittsburgh «re 36 times the 
amount centered in Cleveland; and 
the yearly income of six millions is 19 
times as large; and, second, comparing 
the yearly aggregate of all life insur- 
ance transactions taking place in the 
two cities and adjacent territory hand- 
ed through them, it is safe to say, in 
the absence of exact statistics, that 
such yearly aggregate for Pittsburgh 
is at the very least three times as 
large as for Cleveland; and 

Whereas, Scores of millions of dol- 
lars a year are handled, back and forth, 
in the life insurance transactions tak- 
ing place throughout sid District No. 
4, of which money, the overwhelming 
bulk passes to and from the seaboard 
directly through Pittsburgh, and but 
a trifling portion passes in the direc- 
tion of Cleveland; and 

Whereas, In other lines of finance 
and business, Pittsburgh likewise sur- 
passes Cleveland, both in the magnitude 
of its own activities and in its con- 
venient location on the main path of 
traffic and exchange to and from the 
various sections of District No. 4—as 
is evidenced strongly by the votes of 
the banks themselves throughout said 
district. Be it therefore 

Resolved, That the Pittsburgh Life 
Underwriters’ Association, speaking for 
its own members and in behalf of the 
millions of policyholders within said 
district, for whose vast funds the best 
banking facilities are required, hereby | 
places itself on record as strongly | 
favoring the location cf said regional | 
bank in Pittsburgh; and the Officers | 
of the association are hereby author- | 
ized and directed to take in its name 
any further steps proper and apt to 
forward this purpose. 








Life Insurance as a 
System of Saving. 
By JOHN M. OSKISON. 


Insurance people sell insur- 
ance primarily, and rightly, as 
protection against loss or in- 


jury on account of some future 
happening, certain or uncertain. 
But the companies also sell life 
insurance on the endowment 
plan, based on the argument 
that it leads to saving. In that 


sense, they say that buying an 
endowment policy is a wise in- 
vestment for the average man. 
They have pretty good argu 
ments, too. For instance: 
You would have to take to 
the savings bank regularly for 


twenty-seven years the amount 
you pay in premiums on a policy 
before the total of your sav- 
ings would amount to as much 
as the insurance company will 
pay you. 

But in that time 275 out of 
every 1,000 who could pass the 
examination for a policy would 
be dead. If all of them had 


possessed the will and deter- 
mination to be savings bank de- 
positors during their whole 


working life they would still 
not fare as well (that is, their 
estates would not fare as well) 


as if they had been paying pre- 
miums on life insurance poli- 
cies. 

Of course, if every insurabl 
man and woman could be made 
to patronize the savings banks, 
the insurance companies’ argu 


ment would not stand up. Their 
own tables of mortality ow 
that 725 out of every 1,000 in- 
surable people are living at 


forty-eight, and if we had our 
way we'd stipulate that at age 
twenty the process 
should begin. 

Long ago the insurance 
people found out that men and 
women will not voluntarily take 
insurance—they have to | 


ol saving 


called upon and argued wit! 

only a_ solicitor working for 
commissions can argu Now, 
life insurance is undoubtedly a 


good thing to have. 


THE 


First Mutual 


Chartered in America 








New England 
Mutual Life 


Insurance Co. 
BOSTON, MASSACHUSETTS. 





Operates on a full 3 per cent. Re- 
serve under Massachusetts Law, 
and offers the best possible secu- 
rity, with a safe, equitable con- 
tract. 

FINANCIAL STATEMENT 

Assets, Jan. 1, 1914.$66,168,702.53 


Liabilities ........ 61,182,456.00 
Surplus ...... ...$ 4,986,246.53 


ALFRED D. FOSTER, President 

D. F. APPEL, Vice-President 

J. A. BARBEY, Secretary 

WILLIAM F. DAVIS, Asst. Secretary 
FRANK T. PARTRIDGE, Asst. Secretary 
MORRIS P. CAPEN, Asst. Secretary 


EDWARD W. ALLEN, Manager 
220 Broadway, New York 

LATHROP E. BALDWIN, Manager, 
141 Broadway, New York 




















UNEXCELLED IN 
Favorable Mortality 
—AND— 


Economy of Management 
THE____. 


Provident Life 
AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends 








— : 
A COOD OPENING 
An old, well established, progressive life insurance company, with unexcelled 
dividend record has good opening at PHILADELPHIA, covering Eastern Penn- 
sylvania. Address, stating qualifications: 


PHILADELPHIA, care of The Eastern Underwriter 


105 William St., New York City 








Reliance 
Life Insurance Company 
of Pittsburgh | 


Has the best General Agent |) 
Contract to offer YOU. 


Has All Forms of Policies to 
Offer the Insured—Particip- 
ating and Non-Participating. 
Annual Dividend. Guaran- 
teed Premium Reduction. 


Has the Only Perfect Protec- | 
tion Policy combining Life, 
Accident and Health Insur- 
ance at Minimum Cost. 














The 


EQUITABLE LIFE 


Insurance Company 
OF IOWA 


Has good openings for 
general agencies in desirable 
locations for experienced and 
successful men 

Liberal contracts offered 
Apply to Home Office 


Des Moines, Iowa 


Kk. P. MELSON 


President 


MISSOURI 
STATE LIFE 


Salable 
Policies 


Participating and Non-Participating 


JOHN G. HOYT 
Vice-President 








Special Inducements for 
General Agency Contracts 


Home Office: ST. LOUIS, MO. 
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Live Hints F or 


Practical Suggestions to Help the 





Man With 


Business Getters 


the Rate Book Increase 








His Income and General Efficiency. 
— 
“Ag a source of new Ordinary as well as Industrial, so oe 
i ; . he becomes a producer of both kinds 
SS "8 e- - al 
ee a ee aa of business—a two-handed solicitor. 
Canvassing ly very long upon his There are other points in favor of 
Necessary circle of friends; neither gtraight canvassing. But it is not so 
is it long before his important that we should extoll the 
; . ee ie -. benefits of canvassing as it is that we 
} - f acquaintances is ex- S i 3 
et eS ; — tite « should ‘hammer home’ the idea that 
hausted as prospective app icants or you should get out and canvass. If 
insurance. It is therefore for that you have never done it, get out and 


reason that every man who would fol- 
low insurance soliciting as a profes- 
sion has to resort to straight canvass- 
ing as the only permanent, dependable 
source of constant increase. He finds 
that he must canvass or make little 
progress. There is no alternative. The 
sooner this truth is realized, the sooner 
will he be in a position to make good. 


“Canvassing is a subject we hear 
much of. All industrial men know 
what it means. The majority of them 


3ut to be 
men really 


believe they are canvassers. 
honest and frank, very few 
do canvass in the full sense of the 
word. True, nearly every man does 
visit new homes to which he has had 
no previous introduction, but that can- 
not ‘be truly called canvassing. The 
number of men is small who regularly 
select a piece of territory upon which 
to work and then begin and continue 
a real, systematic, house to house can- 
vass, until they have covered the en- 
tire field which they set out to work 
upon. To be able to do this, to be able to 


start at one end of a block and can- 
vass straight through it requires sta- 
bility and persistency. That is the 
reason so few men really canvass. To 
use the colloquial term, they ‘lose 
their nerve.’ From the nature of the 


werk, the tendency to discouragement 
is very strong and it requires strength 
of will to keep back the temptation ‘t 
knock off for the day’ at times when 
the applications seem especially scarce 
and far between. 

men depend 
business on the calls they 
they go over their debit week after 
week. This is a method not to be de- 
spised or lost sight of. It produces 
good results so far as it goes. But the 
system has a weakness. The number 
of calls that one gets from the people 
he already has insured is too small. 
They do not furnish enough material 
to work on. It means that a man must 
be content with a very limited amount 
o: new business. It is necessary to go 
out and unearth a lot of calls by can- 
vassing, in order to get anything like a 
respectable number. One has to make 
it his business to go out in a systematic 
canvass in order that he may have 
enough prospects upon whom to call. 
Incidentally, while doing this, he’ll pick 
up considerable business on his first 
interview. 


their 
pick 


new 
up as 


“Some for 


“There is no limit of business for 
the man who will canvass. Increase 
becomes second nature to him. He 


knocks at the door, asks to have a few 
words, inquires whether his prospect i: 
insured or not, if so, he uses his in- 
telligence in sizing up the family cir- 
cumstances and estimating their ability 
to carry more insurance, and explains 
his proposition; then he either writes 
the case right there, puts it down in his 
note book as a back call when the head 
of the house is to be home, or dismisses 
it from his mind at once, if it be e 
hopeless one, or one where it would be 
unwise to place any additional insur- 
ance. In this way he sifts the good 
prospects from the hopeles ones; sep- 
arates the live coals from the ‘clink- 
ers. The canvasser is brought in con- 
tact with people of all classes and 
stations in life. In fitting his contracts 
to the prospects he meets, he sells 





teach yourself how. Not in a meager, 
half-hearted way, but give canvassing 
a thorough-going, honest trial without 
letting your prejudices influence you. 
Then you will be able to judge for 
yourself whether or not it pays to can- 
vass.” 


* ~ ot 

Don’t be afraid to ap- 
Meeting proach big men. Their 
All Their broader vision usually 
Excuses makes them pleasanter 

and easier to deal with 


than the little fellows of more limited 
experience. Also your familiarity with 
policy forms and insurance data gives 
you just as much advantage over the 
man of large affairs as over the man of 
small affairs, and the big man is quick- 
er to see and appreciate the force of 
your argument. Use good judgment in 
not forcing your presence upon the 
busy man at unfavorable times. Secure 
an introduction to him, if possible; it 
will. assure you a more pleasant audi- 
ence. 

You often meet with the statement, 
“Yes, I want $10,000 of insurance, but 
I expect it all at once, $10,000 or noth- 
ing; but I can’t take it just now.” Ask 
the man who tells you this: “If you 
were going to purchase 100 acres of 
land that was going up in price every 
year and which might get away from 
you any minute so that you could not 


get it at all, would you not take ten 
acres now rather than lose it all?” 


In fact, it is by means of comparison 
with subjects familiar to your prospect 
that your strongest arguments and ap- 
peals can be made. For instance, if 
you buy a house on time, your credi- 
tor will make you carry fire insurance, 
and in case of loss by fire he will get 
back the value of the house through 
the fire insurance policy. Now, you 
have an uncertain lease on life that can 
be terminated any moment without 
prior notice to you. 


twenty years. If you die in the mean- 
time a clear deed conveying the prop- 
erty is immediately handed to your 
wife. If you live the property is yours 
at the end of the twenty years, the 
seller having paid all the taxes up to 
that time. Yould you turn down a 
proposition like that? No, and yet this 
is only an outline of a Twenty Year 
Endowment policy and does not take 
into consideration that if you get tired 
of your bargain and want to quit be- 
fore the twenty years are up, the com- 
pany will return to you in most cases 
more money than you have deposited. 
Study your Twenty Year Endowment 
tables. Prepare this argument and use 
it in your own way. 

Again: Suppose you wish to save 
$2,000 in twenty years. It is doubtful 
if the average man would so manage 
his affairs as to deposit a stated sum 
annually in the bank, and if he did, he 
would receive in the event of his death 
only the amount he had deposited 
whereas an insurance company would 
pay his beneficiary, immediately upon 
his death, the full $2,000 irrespective of 
the number of deposits he had made.— 
The Co-Worker. 

* * * 


The number and variety 


Rewards of of the departments in 
Fieldman a life insurance com- 
Certain pany offer numerous 


avenues of advancement 
to those who specialize in their work. 
And although there are many prizes to 
be had in those departments, it is the 
same as in any other corporation you 
have to wait for those ahead of you 
either to advance or drop out. But in 
the agency department, out in the field 


soliciting ‘business, every man is on an 
equal fooling. The newcomer has as 
good opportunities as the veteran. As 
President Hamilton of the Federal 
fe said recently in discussing this 
subject: 

“The greatest opportunities for con- 
spicuous success in life insurance are 


in the agency department. Strange as 
it may seem it is nevertheless true that 
men must be persuaded to make pro- 
vision for their loved ones or for their 
business interests through life insur- 
ance. Often they need but one inter- 
view with a sincere and educated sales- 
man to admit and do their duty; they 
will not act alone 


or on their own 
initiative. Talented salesmen are 
necessary to the sale of life insurance 


in any considerable volume. No other 
talent, except perchance occasionally 
that of a superior executive, is so gen- 
erously recognized and liberally re- 
warded as that of salesmanship. When 
coupled to the talent to sell life insur- 





Another comparison: You are offered ance is that of attracting and training 
a piece of property worth $5,000 and and holding, and directing other sales- 
all that you are required to pay is a men of life insurance, the honors and 
trifle over 4 per cent. per annum for awards are very great and the satis- 

* 
Representing 





The Mutual Life Insurance Company 
of New York 


You will make money. 


The great strength, big dividends and incom- 
parable benefits of the ‘‘ oldest company in America 
mean certain success for you. 


For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2d Vice-President 
34 NASSAU STREET, NEW YORK, N. Y. 


a” 











faction of knowing of the immense ger- 


vice Leing cCcne for bumanitv under 
his direction must make the }-cssessor 
of this taler! glad in the ivy -t living 
and doing. In no other field in my 
judgment is the opportunity for the 
properly educated man, even though 
without money, position or influence, 


sc great, nor the emoluments so certain 
and magnificent as in the selling of life 
insurance. To the honorable, high-class 
efficient and properly educated §sales- 
man of life insurance the most sacred 
doors of opportunity of all life insur- 
ance companies, wherever located, 
swing inward, with an unquestioned 
and hearty welcome.” 
* * 

The relations of 
men in the family, 
in business and in 
society set up a 
variety of obliga- 
tions, mutual and otherwise, the com- 
binations of which run to an infinitely 
large number. 

It may ‘be said that any relationship 
involving obligation, service, pecuniary 


Many Reasons 
For Taking 
Life Insurance 


or benevolent interest, is a basis for 
life insurance. 

Clearly it would be impossible to 
compile a complete list of such rela- 


tions, even along broad lines of classi- 
fication, for just as sure as the list 
was considered perfect, one or more 
new classes of relationship would turn 
up. 

It is, however, very 
every field man who 
method rather than 
in his work, that 
clearly in mind a more or less com- 
plete classification of the purposes to 
which life insurance offers its service. 

Each of these purposes forms the 
of a possible “Skeleton Solicita- 
tion” appealing to the living needs of 
thousands of prospects whose circum- 
stances and requirements it is your 
business to bring to light as the argu- 
ment for your sale.—Life Insurance Co. 


important to 
aims to follow 
haphazard chance 
he should have 


basis 


of Virginia. 
” * + 

The things that come to 
Elegant those who wait may come 
Leisure from the discard. In fact, 
Bug it’s our lifelong observation 
that they very much often- 

er do than don’t. 
Some men—not a few selling life in- 


surance (or who think they are selling 
it)—seem to have been stung by what 
might be called the elegant-leisure bug. 
The virus of some such an insect seems 
to soothe them into inaction, cause 
them to live in one long dream 
of large things coming their way if 
only they'll do the elegant-leisure act 
around town, not be in too big a hurry 
about getting business. 

We actually know men in the busi- 


ness who, it seems plainest of plain, 
are suffering from just such _ poison. 
What do they finally and _ invariably 


come to? Just this: Having to accept 
beggarly doles out of the discard—hav- 
ing to write the faw little-stuff pros- 
pects that the always very active, real 
life insurance salesman “won’t fool 
with.” 

Don’t misunderstand that last— 
“little stuff that the real salesman 
won’t fool with.” We mean little app 
stuff that the real agent has conscien- 
tiously spent a proper amount of time 


on and then “let go at that” on his 
finding bigger, better men to write. 
Look out for getting the elegant- 


leisure bug virus into your system! The 
biggest money makers never grow so 
elegant in the matter of curtailing 
their efforts as to fail to hustle like a 
stevedore unloading a_ ship, every 
minute of the day. 

You can’t do any idle smelling around 
in the life insurance ‘business and ex- 
pect to make even half a good living 
in it. 

Look elegant and swell around all 
you please, but while you’re doing it be 
working every minute like a harvest 
hand.—Missouri State Life Bulletin. 
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JOHN HANGOCK = POLICIES 


EXPLANATION OF NEW SERIES. 
President Lamb Advises Agents of 
Important Changes to be Made in 
Ordinary Contracts. 





In a circular letter to the field foree 
President Lamb of the John Hancock 
Mutual Life Insurance Company an- 
nounces a number of material changes 
in the policy contracts in the Ordi- 
nary Department of the Company. The 
letter follows: 

Beginning September 1, or as soon 
thereafter as is practicable, the Com- 
pany will propose to issue new and re- 
vised forms of Ordinary policies. An 
effort has been made to perfect these 
policies upon the most advanced 
modern lines as far as is consistent 
with our conservative tendency. 

We will take up the headings in the 
policy in their order, so that changes 
may be readily noted: 

Opening clause: No change in 
meaning; slight verbal change only. 

When in effect: No change. 


Change of beneficiary: No change. 
Payment of premiums: No change 


except (a) the introduction of a new 
provision for advance payments, and 
(b) a change in the grace provision so 
as to grant a grace period upon all 
premium payments except the first. 
Under the provisions of this section it 
will be necessary, as now, that the 
agents ascertain whether the insured 
is alive and in good health prior to the 
delivery of the policies and the pay- 
ment of the first premium, or the first 
instalment of such premium. There- 
after, during the life of the policy, pre- 
miums may be accepted within thirty- 
one days from due date, without evi- 
dence of insurability, but after thirty- 
one days the regular rules with regard 
to collections outside the grace period 
will prevail. There is a slight change 
or two in wording, and the quarterly 
ard semi-annua! rates will not appear 
on the filing back. 

Annual Participation in Divisible Sur- 
plus: Changed so that only the dis- 
tribution at the end of the first year 
is contingent, instead of first and sec- 
ond, as heretofore. 

Distribution Options: No change. 

Application of Surplus to Shorten 
Term of Premium Payments or Mature 
Policy: This is a new clause to our 
policies, although we have used it as 
an endorsement clause for some years. 

Loan Privileges: The clause _ is 
split up, and the wording somewhat 
changed. The interest rate is 6 per 
cent. instead of 5 per cent. as in the 
present policies. A premium loan 
clause has ‘been introduced, with the 
idea that it will attract attention, and 
will save many times from the bur- 
den and the general disadvantages of 
making a cash loan, when the insured 
merely desires to borrow money 
enough to pay his premium. There is 
a provision that this premium loan fea- 
ture may be made automatic. 

Conversion Privilege: This is chang- 
ed to cover the various plans to which 
conversion cannot be had, and to a 
definite basis of cost, i.e., difference in 
premiums less dividends, with interest 
at 6 per cent. 

Limitations: This is a new clause, 
or, more strictly, an old clause (sui- 
cide) extended to include risks of war 
and of aviation. The limitation is for 
one year only. The liability of the 
Company during that period, if death 
ensues as a result of the violation of 
this provision, is the amount of the 
premiums paid. 

Incontestability: Changed to a more 
definite wording, so that the amount 
payable in case of misstatement of age 
is the amount which the premiums 
would have purchased at the correct 
age. In other words, instead of “no 
greater sum” being payable than that 
purchased by the premiums, it is now 


the exact sum, whether greater or less 
than the original insurance. 

Reinstatement: No change except 
that interest rate is 6 per cent. 

Assignments: No change. 

Policy and Application Entire Con- 
tract: No change. 

Alteration and Endorsement: No 
change. 

Non-forfeiture Options: This provi- 
sion has been changed as follows: 

(A) By introducing a provision under 
option “C” that extended insurance 
may be made the automatic non-for- 
feiture option, if the insured prefers. 

(B( By the transfer of the last para- 
graph, to be a part of the table of non- 
forfeiture values. 

(C) By a more or less general re- 
vision of the language. 
Settlement Options: 
is radically changed. The number of 
options is reduced to four, and the 
language has been greatly simplified. 
Option 1 corresponds to present op- 
tion 3 in its terms as well as in the 

instalments payable. 

Option 2 is a simple annuity option. 

Option 3 combines certain stipulated 
terms of instalments, and an additional 
annuity. 

Option 4 provides for the retention of 
the proceeds o‘ the policy by the Com- 
pany as a deposit on which interest is 
to be allowed until the death of the 
surviving beneiiciary or provisional 
payee. 

We believe that the simplification of 
these options and their new arrange- 
ment will be a distinct advantage to the 
field force. Th essentials of the pres- 
ent options remain, at least so far as 
concerns those which have proved to 
be of any attractiveness, and the addi- 
tion of th» deposit option (4) will meet 
a long-felt want. It has been provided 
that annual payments of $100 and over 
may be taken in equivalent semi-an- 
pual, quarterly and monthly payments. 

Disability Benefit Provision: This 
provision will be described in a sep- 
arate circular of this date, and will ap- 
pear in certain policies with restric- 
tions as in said circular set forth. In 
tlat part of the settlement options 
which provides ror fractional payments, 
it will be noticed that there is refer- 
ence to the disability provision, so that 
eny benefits payable thereon may also 
be taken quarterly, semi-annually or 
monthly. 

In another column of this paper will 
be found a description of the Disability 
Benefit Provision adopted by the John 
Hancock Mutual Life’ referred to 
above. 


This provision 





JOHN C. RIHELDAFFER DEAD. 





Secretary of George Washington Life 
Passes Away Suddenly in Hotel 
Kanawha at Charleston. 








THE 


METROPOLITAN LIFE 











Insurance Company 


(Incorporated by the State of New York) 
(Stock Company) 


Of the People 


The Company By the People 
For the People 


The Daily Average of the Company’s 
Business during 1913 was: 
549 per day in Number of Claims Paid. 
7,895 per day in Number of Policies 
Issued and Revived. 
$1,676,339 per day in New Insurance 
Issued and Revived. 


$286,288.62 per day in Payments to 
Policyholders and Addition to Re- 
serve. 

$164,025.94 per day in Increase of 
Assets. 








METROPOLITAN LIFE INSURANCE COMPANY 
HOME OFFICE BUILDING 


JOHN R. HEGEMAN, President 








ORGANIZED 1871 


Life Insurance Company of Virginia 


RICHMOND, VIRGINIA 


OLDEST - LARGEST - STRONGES! 
Southern Life Insurance Company 


Issues the most liberal forms of Policies from $1,000.00 to $50,000.00 


Insurance in Force. . —_ . 
Payments to Policyholders sine e Organization, osnenes 


Is Paying its Policyholders nearly.......... 


CONDITION ON DECEMBER 31, 1913; 
(etter caesar ees 
Capital and Surplus usewees 





$1,250,000.00 annually 


GOOD TERRITORY FOR LIVE AGENTS 








1850 


1914 


THE UNITED STATES LIFE INSURANCE COMPANY 


Good 


IN THE CITY OF NEW YORK 
ISSUES GUARANTEED CONTRACTS 


men, whether experienced in life insurance or not, may make direct contracts wi ‘th this 


Company, for a limited territory if desired, and secure for themselves, in addition to first year's com- 


mission, a 


renewal interest insuring an income for the future. Address the Company at its Home 


Office, 277 Broadway. New York City. 


FINANCE 
COMMITTEE 


JOHN P. MUNN, M. D., President 
CLARENCE H. KELSEY, Pres. Title Guarantee and Trust Co 
WILLIAM H. PORTER, Banker EDWARD TOWNSEND, Pres. Importers and Traders Nat. Bank 














The Eastern Underwriter is in re- 
ceipt of notice from the George Wash- 
ington Life Insurance Company of 
Charleston, W. Va. of the sudden death 
of John C. Riheldaffer, secretary of 
that Company on August 8th. While 
he had been undergoing treatment for 
high blood pressure for some time Mr. 
Rikeldaffer appeared a comparatively 
well man a few minutes before his 
death. He had gone to the Hotel 
Kanawha to meet a friend, and was 
waiting when an apoplectic stroke 
brought the end. 

Mr. Riheldaffer was an indefatigable 
worker, being conscientious and loyal, 
and his death will be keenly felt by| 
the Company with which he was con- 
nected. He leaves a widow and three 
children, two sons and a daughter. The 
elder son is a lieutenant in the United | 
States Navy and the younger son a) 
senior in the University of West 
Virginia. 

Until such time as the board of di-| 
rectors meet.and elect a successor to Mr. | 
Riheldaffer, H. M. Holderness, who is} 
executive assistant, will take care of| 
the duties incumbent on the Secretary 
as Temporary Secretary. 





“The Company of the South” 





Some excellent territory open for high-class personal producers, 


Find an Empire Life agent, and you will find a successful 
agent, in fact the most prosperous life insurance agent in 
his section. The Empire Life provides agents with an 
equipment of policies that enables them to meet all the 
needs of the insuring public, and too, these policy forms 
are liberal and easily sold. 


Attractiv 


contracts to right parties. Address Home Office at once. 


THE EMPIRE LIFE INSURANCE COMPANY 


Home Office, ATLANTA, GA. 











A PENN MUTUAL PREMIUM, less a PENN MUTUAL 


DIVIDEND, purchasing a 


PENN MUTUAL POLICY, con- 


taining PENN MOTUAL VALUES, make an INSURANCE 


PROPOSITION which in the sum of ALL ITS 


S BENEFITS, 


is unsurpassed for net low cost and care of interests of 


all members. 





THE PENN MUTUAL 


LIFE INSURANCE COMPANY 
OF PHILADELPHIA 


@n January 1, 1909, rates were reduced and values increased to full 


3% reserve 
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This newspaper is owned and is pub- 
lished every Thursday by The Eastern 
Underwriter Company, a@ New York 
corporation, office and plece of business 
105 William Street, New York City. 
B. F. Hadley, President; Clarence Az- 
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uary 4, 1907, at the Post Ofice at New 
York, N. Y.; under the act of Congress 
of March 8, 1879. 


year. 


THE MINNEAPOLIS CONVENTION. 

The National Association of Insur- 
ance Agents believes that it is nearer to 
its victory in the fight against under- 
writers’ agencies than ever before, 
which explains in part the preponder- 
ence of discussion regarding annexes 
at the Minneapolis convention this 
week. Nearly everybody who had the 
floor took a whack at the annexes. 
Heretofore, the National Association has 
been almost content to register its an- 
nual protest; but developments have 
been swift in the last six months and 
underwriters’ agencies are on the de- 
fensive, where in the past they have 
been indifferent. 

It is the opinion of many underwrit- 
ers that local board legislation against 
dual agencies is futile as long as the 
parent companies plants annexes in a 
town. The interesting paper read at 
the convention by James F. Joseph, 
Managing underwriter of the Sterling 
Fire, reprinted in part elsewhere, cov- 
ers this phase of the situation. The 
chief encouragement that the agents 
have is their confident belief that the 
insurance Commissioners are on their 
side. 

In view of the positive stand taken 
by some of the leading defenders of the 
underwriters’ agencies that the annex 
is a legal entity the fight is one to a 
finish. But even if the annexes triumph 
in the end, it is safe to say that the 
American Local Agency System will 
continue. It will take something more 
than an annex to overthrow it. 





GAIL B. JOHNSON ON TAXATION. 

It is doubtful that a question so 
vital to the interests of the great army 
of policyholders of the various life 
insurance companies in this country 
has been as adequately and conscien- 
tiously presented to them, as is taxa- 
tion. The campaign now being waged 
in an effort to bring relief from this 
evil is both broad and efficient. Bul- 
letins published by companies circu- 
lated among the policyholders contain 
pointed arguments showing who pays 
the tax and the way to reduce if not 
entirely eliminate same. A striking 
example of the work being done 
through company channels is an article 
written by Gail B. Johnson, vice-presi- 
dent of the Pacific Mutual Life, and , 
published in his Company’s paper. 
After pointing out the real service to 
humanity rendered by life insurance 
Mr, Johnson says: 


The measure of service to man- 
kind should be the measure of ap- 
preciation by the State. Unfortu- 
nately, this does not hold good with 
respect to insurance. Instead of 
having the hearty co-operation of 
the various States, insurance is a 
target at which sharp and some 
times poisoned arrows are slung 
from forty-eight powerful State 
bows. All sorts of poison are used 
on the arrow heads but the most 
injurious may be named exorbi- 
tant taxation on premium receipts. 

It is right, proper and in fact 
necessary that government should 
supervise and regulate the busi- 
ness. A very small tax, however, 
would adequately provide expenses 
for the various State Insurance De- 
partments. Any assessment above 
the needs of those departments is 
a tax on thrift and takes away 
from the savings and the protec- 
tion for which the people—the 
policyholders—labor and pay. 

~~ The only effective shield which 
can ptotect this target from 
poisoned arrows is public opinion. 
The great body of policyholders 
should know, and through them the 
legislators should understand, that 
the poisoned arrows can only 
cripple the usefulness of the com- 
panies—that the real harm is to 
those who pay the premiums. Com- 
panies generally would gladly re- 
duce premium rates if relieved of 
excessive taxation and the uncer- 
tainties of legislation. 

Slightly over a million dollars a 
year would pay all the expenses 
of the various State Insurance De- 
partments, whereas over thirteen 
million dollars are collected an- 
nually from the companies as a 
direct tax on premiums. 

This is not written in any spirit 
of apology for your company’s re- 
turns to policyholders in the way 
of annual dividends on premiums 
paid or surrender values. We have 
no apology to make—none is neces- 
sary, but simply that you may know 
that such returns would be far 
greater, not only from your com- 
pany but from every good company, 
were it not for the unnecessary 
burdens of excessive taxation and 
uncooked legislation. 





PRAISE FROM MASSACHUSETTS. 

The Eastern Underwriter has received 
a number of very kind expressions in 
connection with the feature published 
in the August 6th edition covering 
Massachusetts Life Insurance, which we 
appreciate most heartily. 

Vice-President D. F. Appel, of The 
New England Mutual Life, writes us as 
follows: “The ‘Massachusetts Life In- 
surance Edition’ of The Eastern Under- 
writer is, in my opinion, a most con- 
spicuous example of progressive insur- 
ance journalism. 

“The editorial is strong and dign‘ ‘ied, 
the personal sketches brief and mc-lest, 
the financial statements short but com- 
prehensive, and the photographs artis- 
tic and faithful reproductions. 

“It affords me much pleasure to ex- 
press my appreciation of your effort, 
and to congratulate you most heartily 
upon the successful outcome of the en- 
terprise.” 

* * * 

President William D. Wyman, of The 
Berkshire Life, writes: “I wish to ex- 
press to you my appreciation of the 
good service which you have done the 
Massachusetts companies in your refer- 
ence to them and its officers, in your 
number of The Eastern Underwriter, 

















The Human Side of Insurance | 











JAMES B. WHITON. 





James B. Whiton, special agent for 
the New England Mutual Life at New 
York city, and for years the leading 


personal producer of his company, 
never used to believe in vacations. As 
he expresses it himself, “I used to 


think I had a special commission to 
insure everybody in New York.” The 
task of course, was one that made vaca- 
tions impossible. He hasn’t exactly 
given up the idea of insuring everybody 
in New York, but this year he figured 
out that he would hold out longer and 
stand a better chance if he relaxed a 
little this summer. He has just come 
back after a month at Oquaga Lake, N. 
Y., with Mrs. Whiton and the family, 
the first real vacation in thirty years 
and he looks brown and fit for the big 
job. 


* * * 


E. T. Von Etlinger, general agent in 
British Columbia for the Commercial 
Union, and a former Pacific Coast field 
man, had an exciting experience a few 
days ago when a mob attacked his of- 
fice, and smashed his furniture. Von 
Ettinger is imperial consulate for Ger- 
many, in addition to his fire insurance 
connections, and the mob took umbrage 
wken they saw the Kaiser’s double- 
eagle emblazoned on a shield over the 


consular office. He is a naturalized 
British subject, but was born in 
Germany. 

+ + x 


C. H. Holland, manager of the Royal 
Indemnity, who is in England, is due 
here on August 27. 


George W. Burchell, vice-president of 
the Queen Insurance Company, and one 
of the ablest and most active under- 
writers in the country, has been in 
the fire insurance business for exactly 
half a century, although one would 
never guess this by looking at him as 
Mr. Burchell seems to have drunk at 
the spring of eternal youth. His spurs 
were won by merit one at a time as 
he started with the Niagara as an office 
boy. After some experience in the 
mercantile business he joined the 
Phenix of Brooklyn as a clerk, later 
going on the road as a special agent. 
In May, 1881, James A. Macdonald, 
general agent of the Phenix Insurance 
Company, went with the Queen Insur- 
ance Company of Liverpool as manager, 
Mr. Burchell accompanied Mr. Mac- 
donald to the Queen, becoming general 
agent, and after several years was 
made deputy manager, which latter po- 
sition he retained until the Royal In- 
surance Company took over the Queen 
in 1891. It established the Queen Insur- 
ance Company of America, of which 
Mr. Burchell was made secretary, Mr. 
Macdonald being president and Edward 
F. Beddall vice-president. Later when 
Mr. Macdonald retired and Mr. Beddal] 
succeeded to the presidency Mr. Bur- 
chell became vice-president of the 
Queen. 

* ~ * 

Edmund L. Pickell, with the Massa- 
chusetts Mutual Life in Detroit, died 
in that city on Sunday, suffering from 
a complication of diseases. He had 
been ill since April. Before going into 
the insurance business Mr. Pickell was 
in the business department of a Detroit 
paper. He was in partnership with 
his brother C. W. Pickell at the time 
he died. 


© 7 + 
Carl Schreiner, the aggressive and 
successful United States manager of 


the Munich Reinsurance Company, re- 
turned in the steerage this week. Many 
prominent men have been forced to 
come back this way. There are thou- 
sands of Americans still stranded on 
the Continent. 


* ~ * 
A, A. Welsh, vice-president and 
actuary of the Phoenix Mutual Life, 


accompanied by Mrs. Welsh were in 
France when the European War broke 
cut. A cable has been received at 
the Company’s office in Hartford stat- 
ing that they have reached London in 
safety. 

oe ” 

George |. Cochran, president of the 
Pacific Mutual Life, is one of the 
group of American insurance men now 
in Europe. 


* * * 

David Rumsey, vice-president of the 
Continental, who is now in London, ex- 
pects to return to America on Au- 
gust 29. 








August 6th, 1914. This number ought 
to be a great help to all the Massachu- 
setts companies. We all should feel 
proud of the achievement of the various 
companies and the fine record for right 
dealing which the Massachusetts compa- 
nies have maintained, resulting in 
equally high standing of Massachusetts 
insurance.” 
* . . 

Third Vice-President Walton L. 
Crocker of The John Hancock Mutual 
Life, writes: 

“T desire to express my personal ap- 
preciation of the enterprise which con- 
ceived this idea and carried it out, and 
compliment you upon the very nice way 
in which it was done.” 

* * . 


Superintendent of Agencies Winfield 


S. Weld, of The Berkshire Life, writes: 
“IT wish to congratulate you upon the 
success of your undertaking and trust it 


will prove profitable to you and of in- 
terest to your readers.” 
*” * * 

Commenting on the Massachusetts 
feature “The Standard” of Boston in its 
last issue says: “The Massachusetts 
Life Insurance Special, issued by The 
\astern Underwriter, presents twenty- 
two excellent half-tone likenesses of 
men of prominence identified with the 
leading State companies, and is a good 
piece of enterprise. In looking over 
the virile strength shown in the features 
of the men, those residing at a distance 
will more readily read the reason for 
the high position held by the Massachu- 
setts life companies.” 
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WAR AND REINSURANCE. 


Bulgarian Struggle, Lasting Two Years, 
Had No Effect on Companies of 
That Country. 

One of the leading foreign reinsur- 
ance company managers, in speaking 
about the European war said he did 
not see how it is going to affect the 
pig reinsurance companies. He cited 
the case of Bulgaria, where there was 
continuous fighting for more than two 
years; where one out of every five men 
was killed or wounded; and the country 
was supposed to have been ruined. The 
First Bulgarian’s report of 1913 business 
shows that its assets were increased 
$1,000,000 over the preceding year. The 
Balkan National, the other Bulgarian 
company, also showed no trace of the 

war in its statement. 

At the same time many interesting 
stories are being told in the east about 
reinsurance contracts. One company is 
said to have $10,000,000 liability in the 
congested district of Boston, with 
$5,000,000 of it reinsured. 





PRESENT WAR RISK BILL. 





Ship Insurance Measure in Congress— 
Calis for Government Fund 
of $5,000,000. 





The bill providing for the creation 
of a Federal fund to be utilized im 
sharing war-risk insurance on Amer- 
ican merchant vessels has been intro- 
duced in the Senate and the House2. 
An Administration official said that un- 
less the War-Risk Insurance bill went 
through, it was probable that few for- 
eign steamers would be bought by 
Americans and put under the American 
flag. Unless these vessels can be pron- 
erly insured for their cargoes during 
the war, they cannot be utilized, and 
consequently there would be little 1n- 
ducement for Americans to buy them. 

The conference of bankers, shippers, 
and grain men decided that a Govera- 
ment war-risk insurance fund should 
be created at once, and that this was 
one of the most important elements in 
the situation. 

The War-Risk Insurance bill calls for 
the creation of a Government fund 2f 
$5,000,000. It would be utilized in 
sharing with regular marine insurance 
companies the burden of insuring ships 
and cargoes. 

The fund would be administered by 
the Treasury Department through a 
special bureau, which would pass on 
applications for insurance and deter- 
mine whether the Government would 
care to take the risk of sharing in the 
insurance of the vessel. 

The bill provides that this Govern- 
ment war-risk insurance may be obd- 
tained through the payment of pre- 
miums by ship owners. The rate, of 
course, would be based on the risk. 
The insurance will be against injury 
to the vessel during its voyage, whether 
by contact with a floating mine, acci- 
dental shot by a belligerent steamer, 
or other belligerent causes. The pre- 
miums paid will go into the Treasury 
— be merged into the original 
und. 





SURPLUS OF $410,000. 

S. J. Johnson says that the stockhold- 
ers of the First National of Washington 
who are favoring the consolidation with 
the Citizens Fire of Baltimore are 
quietly but effectively proceeding with 
their plans and that they have every 
Treason to feel that they will ultimately 
be successful. The examination of the 
First National, as of June 30, just com- 
pleted by the Insurance Commissioner 
of the District of Columbia, shows a sur- 
plus of approximately $410,000. 





WORCESTER N. Y. AGENT DEAD. 
Death claimed Jacob A. Brown, for 
Several years past a local agent at 
Worcester, N. Y., on Thursday last. 
Prior to locating in Worcester, Mr. 
Brown conducted an agency at Elmira. 


UNFAIR COMPETITION. 





What H. A. Smith Calls Attempt to Ex- 
ploit American Companies at 
This Time. 


The business manager of the New 
Orleans “Item” has wired a number of 
American fire insurance companies, 
telling them that now was a good time 
to exploit American insurance in the 
American newspapers, and suggesting 
an advertisement in the “Item.’”’ Among 
answers received was one from H., A. 
Smith, vice-president of the National of 
Hartford, who said: 

“Most of the foreign companies ad- 
mitted to do business here have made 
their deposits in and complied with the 
requirements of either Connecticut, 
New York or Massachusetts. The se- 
curities of such are in the hands of 
United States trustees, and the insur- 
ance departments would not permit the 
United States assets to be used except 
for the protection of United States 
policyholders. To all intents and pur- 
poses such foreign companies may be 
safely regarded as comparing in respect 
of financial strength with domestic 
companies according to their United 
States assets. Of course, care should 
be exercised in accepting the policy of 
a small company, whether foreign o1 
American. As a practical proposition 
their foreign assets have never been 
subject to our legal demands, but sim- 
ply as a matter of good business policy 
and equity. We think their underwrit- 
ing has been conservative and no un- 
easiness need be felt regarding the 
larger foreign companies which have 
been here a long time and have a very 
honorable record. 

“The National of Hartford would noi 
consider it fair competition to attempt 
at this time to take advantage of the 
foreign companies’ present misfortunes 
by using against them an argument 
which may be colorable, but we do not 
believe it is practical or fair to competi- 
tors who have treated American compa- 
nies and American insurers honorably.” 





DEPARTMENT EXAMINERS SAFE. 





J. E. Diefendorf and A. E. Smith were 
in Paris Checking Up New York 
Life Business. 





On the outbreak of hostilities in 
Europe, some anxiety was felt in the 
New York Insurance Department con- 
cerning the safety of John E. Diefen- 
dorf and Albert E. Smith, examiners, 
who have been abroad checking up the 
foreign business of the New York Life. 
There was the possibility that they 
would not ‘be able to complete their 
work there, which might delay indefi- 
nitely the report on the New York Life’s 
business. Both of the examiners are 
safe according to the latest advices 
and are expected to return to this coun- 
try on the La France when that vessel 
is permitted to sail. It is believed that 
they have completed their work at 
Paris. 





CATTARAUGUS BOARD MEETS. 

The Cattaraugus County Board of Un- 
derwriters convened at Salamanca 
Saturday and elected the following offi- 
cers for the ensuing year: President, 
L. B. Nichols, Ellicottville; vice-presi- 
dent, W. M. Abrams, Jr.; secretary, B. 
J. Both, Olean. The late W. H. Mande- 
ville, of Olean, was president of this 
board for over forty years. 

This is one of the few boards that is 
in active operation in the State, and 
the attendance at Saturday’s meeting 
was a record-breaker. 





The seventh annual convention of 
the Pennsylvania Association of Mutual 
Fire Insurance Companies was held in 
York, Pa., last week. About seventy- 
five delegates attended. 
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PEOPLES NATIONAL FIRE. 





Philadelphia Company Gaining Ground 
Steadily—Semi-Annual Figures 
Attractive. 





That the conservatively progressive 
policy pursued by the management of the 
Peoples National Fire of Philadelphia 
is a wise one, each successive finan- 
cial statement issued by the Company 
attests. 

The July 1-figures show these re- 
sults: Assets, $2,057,901; liabilities, 
$807,469; Capital, $1,000,000; net sur- 
plus, $250,432. 

Compared with the figures of Jan- 
uary first, the above show gains as 


follows: In assets, $80,381; reinsur- 
ance reserve, $30,585; net surplus, 
$20,299. 


There is and always will be abund- 
ant room in the fire insurance field 
for the well managed companies, and 
in this class the Peoples National dis- 
tinctly has a place. 


BUSINESS RUNNING OFF. 





Central Union Fire of Kansas City Im- 
proving its Condition—Wil!l Soon 
Have Surplus. 





During July and August last year the 
Central Union Fire of Kansas City, 
wrote considerable annual business in 
its home State of Missouri, and as 
these risks expire and reserve carried 
thereon are released, the financial sta- 
tus of the Company is improved. It is 
expected, says Alfred J. Barrett, special 
representative of the Missouri Insur- 
ance Department in charge of the Com- 
pany’s affairs, that the Central Union’s 
business “outside of Missouri and Kan- 
sas will be reinsured and $50,000 from 
its capital applied to the net surplus 
account.” 

Mr. Barrett is further of the opinion 
that before November ist, the Com- 
pany will have a clear capital of $200,- 
00C and a “substantial surplus.” 





ASSETS 

I. ae TRS, 5s ctinedvnnovecansed $1,016,250.60 
Mortgages 1st Lien................ 485,397.50 
SE SE cc edatnndeGuntnesiee ibe 200,000.00 
Loans on Collateral................ 12,600.00 
Cash in Banks & Office........... 66,243.53 
Agents Balances .................. 256,487.04 
Bmtemess BemGOS occ ccccccccovesecs 20,922.70 

$2,057,901.37 


Increase in Surplus...............- 





Peoples National Fire Insurance Co. 


Statement July 1, 1914 


Surplus to Policyholders $1,250,432.90 


I Ee OR 6 9 i500 encnee ek we 
Increase in Reinsurance Reserve. ..... 


Coe eeeeeceeesnescesens $80,381.34 
WTeTTTT CTT TL TL 30,585.91 


LIABILITIES 

Reserve for Losses.......... $83,097.40 

Reserve for Prems. in force...... 617,666.91 

1st Mortgage on Real Estate 100,000.00 

Ground Rent on Real Estate..... 6,704.16 

Net Surplus ....... . $250,432.90 

Capital Stock .......... 1,000,000.00 1,250,432.90 
$2,057,901.37 


TTT LC CT TTT eT 20,299.26 
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National Association of Insurance Agents 





Annexes Leading Topic 
at Minneapolis Meeting 


(Continued from page 1.) 


tors and of the agents the treat- 
ment and rights properly accorded 
to an insurance company. These 
two inconsistent poses are likely 
to live to plague their authors. 
IHinois Ruling’ on Annexes. 
Judge Rufus M. Potts, insurance 
superintendent of lilinois, called a 
hearing on annexes in Springfield 
on June 1 which was largely at- 
tended by Illinois agents, including 
your President, and by a number of 
the more prominent managers of 
Underwriters’ agencies. As a result 
of this hearing Judge Potts ordered 
the annexes to ceas 
ness in Illinois on or before July 
10. Prior to that date many of the 
companies operating these institu- 
tions commenced suit in the United 
States Court against Judge Potts 





doing busi- 


e 








asking that he be enjoined from 
enforcing the order. It is under- 
stood that the case will come up 


for a hearing on its merits in late 
September or in October. 

I may fairly say that it is gener- 
ally conceded that Judge Potts has 
shown a grasp of the oints in- 
volved in this long controversy 
that has provea surprising in a man 





whose insurance experie 
been limited. 
In view of his presence witl 








and on our progran ill conte 
myself with this brie tatement o 
facts. 

A striking contribution to the d 
cussion Was made during the ar 
by Mr. A. F. Dean, Western Man- 
ager of the Springfield, in his pam 
phlet, ‘*’ Annex Scra le,” Mr. 
Dean has. brought those schol 
traits of his to bear in his analysi: 
of this question, and a rusa vf 


the pamphlet 
of you, even though 3 
be wholly in sympathy ith all o 
the author’s conclusio1 

Augusta Case. 

















it had been hoped t rate wars 
had become extinct, but the Au- 
gusta, Georgia, Incident has shown 
that sporadic case ill exi 
The Augusta Board d 
stringent rule ) nderwriter 
agencies, embracing t ( i 
operating the and her ¢ 
nies which might 
aged in the i y 
office I ti t ¢ { f 
ously ue oO i r is 
more str 2 the n 
state of public o o1 l] in 
Captain EF. S. Ga ther in 
ager of the Insurance Company of 
North America and tl Philadel 
Underwriter dered 
interests of his eneral agency 
menaced |} ringency of thi 
rule, ed te t ! 
ous an ble 1 
the rate ar Ero the } ; 
formation at hand e appears 
have whipped the A sta agents 
into line, and to have br t 
about the « 
1 Board 
elieve hat Ca Gay will 
find this a « rv, as in fact 
I think it should In this, as in 
most other conflict tween co 
panies and agent the annex ha 
preven the real bone of contentior 
I trust the day is not far distant 
when it will be a thing of the ist 
Rating Laws. 
One of the anomalies of fire in- 
¢ ; + law 


surance is that the unfaire 
and the worst per 
from those States where the com- 


ecution come 
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Duvil UL UVudiliess Vy Practicaily ail 
Lic SbvCh CUlUpallics UVilts vusi- 
licsS Mi Lid’ Oid&ie. AS il) swaiss0uLi, 
WU CulupPOiisse Lads vteiu carcecleu iil 


IEULUCHKY UliUGCr Witicll Lite CUllipa- 
WieS Maye icHullict VYuUdiliess, aliu a 
CUMLUIssSIVUL inns weCl aypuilleu lO 
Pecoliiuehu Tevissyvuds UL tlie Misur- 
auce idw, wil. ac ib LOped lay UO 
JUSLILCE a-lir J thie CUlipaiin aiid 
lie pUuuiic, i hess Lwo Cases are 
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4y iuipressed Willi a 


Lual Lule Hiale ia) sUpeiiy apsuile 


the rale-Miakloag Lunciion. ile de- 
i810 Was Vy a Giviged Courl, Vul 
lt aS all the iLorce lh iaWwW Ol a 


IMWalilious Gecisioh, aud 1 lear 1i5 

ect Wiil Ve LO Opell Lilie MOOG Zaies 
Vi alill-ilsurance iegisialion in liahy 
other plates. it 18 OL course Uuse- 
less tO QGUarrei Will the Supreme 
Court, aud yet 1 leel that we May 
induige the thought that however 
useliel, even necessary, insurance lit 
lls Various branches is to the pub- 
lic, it is not more vital than food, 


ciothing and house rent. And 1 








lull tO See the logic Ol a decision 
eveh vy SO august a body as the 
Suprem Court, that allows tne 
State to UX ihe price Ol ilsurance 
p ction While leaving the pric? 
ol tl e ole 1 ¢ lo 
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In addition to e] \ ( 
ation heret ¢ pok to 
i i t i ] ‘ 
oward nsurance ( 
that econ aw sil 
St es, confined owever, to r 
two line and which is now 
at in other State Wi 
» vote or! mendment 
tn onstitution th fall that wi 
if adopted, permi he State to en 
fa n any line of insurance that 
he | iture in i infinite ignor 
rance ma decide to 
ea pre r for a State 
i ilr emed to reach 
fas proper activi- 
ties I am informed that there is 
it little likelihood that the 
endn t will be adopted, but 
our Wisc in brethren will breathe 
ore easily when the crisis 
issed 
I regret that our old friend Com 
one Ekern, ji back of thi 
ernicio ittempt to usurp. the 
ower and functions of private 
busine I can but believe that 


) too far in the way of 
being governed 


EXKGUTIVE COMMITTER REPORT 


Overhead Writing Canvass Not Com- 
Plete—More Discussion of Uniform 
Credits. 


E. C. Roth, of Buffalo, chairman of 
the Executive Committee of the Na- 
tional Association of Insurance Agents, 
outlined what the Kxecutive Committee 
has done during the year succintly as 
tollows: 

Reciprocal Underwriters, 

This was brought up at the mid-year 
meeting and referred to the Legislative 
Committee. 

Insurance for Members. 

This was referred to the Executiv2 
Commiitee by the Cincinnati conven- 
tion and considered at the mid-year 
meeting. it was thought to be de- 
sirable to have a special committee ap- 
pointed to investigate this matter, first 
scertaining the sentiment which may 
exist among the members and to look 
nto plans of insurance which may be 

commended and considered at some 
ibsequent meeting of the Associatioa, 

Texas Agents Compensation. 
» Executive Co 1ittee was in- 














ti he xas agents in 
‘ rence with companies 
in ir compensation. The 
ct used its best endeavors 
to secure such conference, but as yei 
without suecess, though we have ad 
ces that the matter is in the hanas 
of the Executive Committee of the 


looking into 





Overhead Writing. 








A discussion of special interest had 
t lo with the canvass of co-operating 
companies <« verhead writing. It 
a ded th llar letter be ad- 
dressed to all co-operating companies 
inviting their attention to the rules of 
National Association and request- 
t I observe the ame In tie 
I D ne Replie to th 
m are ( il vu f i 1 
Additions 
Th ( ve of 
veland, O., The Interstate of Detroit, 
Mich., and The Insurance Co., State 
Pennsyivania, Ph ! hia ha\ 
en added t the Co-operating List 
ti (omy 1 S 


Jniform Credit Rules. 
A canvass of this subject among a 
ited mbers seemed to 
sentiment in 
th National Association in- 
local credit rules with a 








to recommending for general 
idoptior ome rule which might meet 
the nera I d In order to de- 
velop further sentiment, the commit- 
tee has arranged t Jace this subje< 
upon the convention program for fur- 


Southeastern Conference Committee. 
As a result conference between 
tional Associ 








the officials of the N 2 
tion at Atlanta, March 15, and the 
officials and member f the State as- 
ciations of the southeastern States, 

t w dec d to establish a South-. 
eastern Conference Committee. The 
Executive Committee of the National 
\ssociation was directed to formulate 
ution to send to the various 

i ns for adoption with 

vie to accomplishing this result. 
We are ad d that the following Stata 
ciat ic h idopted the resolu- 





tion to date Virginia, Georgia, South 
Carolina and North Carolina. 
Casualty Amalgamation. 
As instructed by the Cincinnati con- 





vention your Executive Committee has 
deavored to « rry out in every way 
th wishes then expressed in regerd 


to amalgamation with the Casualty 
Association. The Casualty section of 
the Bulletin has been inaugurated and 


many of the State associations have 
effected the necessary changes to ad- 
mit casualty agents. Action was taken 
vit the mid-year meeting deferring 
further consideration of the amalgama. 
tion until this meeting. No steps hav- 
ing been taken on the matter since 
that time, we have nothing further 
to report and await the action of the 
convention. 
American Agency Bulletin. 

We are pleased to report continued 
growth in this publication in circula- 
tion and advertising. The increased 
receipts have enabled the Bulletin to 
provide for the increased expenses 
made necessary during the past year, 
including the cost of printing and 
mailing the Weekly Bulletin. The use- 
fulness of the Weekly Bulletin seems 
to be recognized by our members and 
is accepted as a permanent factor. In 
April application was made to the 
postal authorities at Washington for 
second-class mail privileges, and after 
an extended investigation the depari- 
ment notified us in June that the pub- 
lication had been listed for second- 
class mail. We already have a very 
substantial subscription list which wa 
hope may be materially extended dur- 
ing the coming year. . 

Quarterly Meetings. 

It has occurred to your committee 
that the time has arrived in our Asso- 
ciation when it would be valuable io 
have meetings of the officers between 
the annual meetings and-the mid-year 
conference. The mid-year conferenc2 
has proved itself so valuable since it 
was inaugurated nine years ago that 
the additional meetings of the officers 
should have a beneficial effect upon 
the welfare of the Association. Our 
business has increased, and the num- 
ber of important matters coming up 
requiring more frequent consultation, 
seem to justify holding these meetings. 

Employment of Counsel. 

Furthermore it is the opinion of your 
committee that the Executive Com- 
nittee be authorized to employ counsel 
is the needs of the Association might 
require, and that for immediate pur- 
poses the necessary amount be taken 
out of the funds of the Association and 
that the committee be authorized to 
call upon members for further co.- 
tributions if necessary, 








AGAINST NATIONAL SUPERVISION. 





Views of George D. Markham, Chairman 
of Legislative Committee, of 
N. A. 1A. 

That the legislative committee of the 
National Association of Insurance 
Agents is against national supervision 
is the intimation to be drawn by Mr. 
Markham’s report on the subject, read 
in Minneapolis this week, and which is 
as follows: 

“President Kingsley, of the New York 
Life Insurance Company, is agitating 
for national control of insurance. He 
has asked for the views of this associa- 
tion. Your committee is doubtful 
whether an attempt to set aside the 
State insurance departments can suc- 
ceed, and moreover, doubts wliether 
such a change would be entirely cene- 
ficial. Fire insurance is managed quite 
differently in various sections of the 
country. Both Lublic and agents waut 
legal relief of different sorts in one sec- 
tion as compared with another. Then 
besides, our business is still in rapid 
evolution. As matters stand, experi- 
ments can be tried out in radical states 
without involving the whole area of the 
business. Besides, Congress is not all- 
wise and is badly overworked. Busi- 
ness men have had to create the Na- 
tional Chamber of Commerce to protect 
their interests in Congress. Therefore, 
on all accounts your committee cannot 
see its way to recommend to this con- 
vention an endorsement of national 
supervision.” 





i, de a a i i a te ee 


soem MPs mmesapeeH-oe wwe 


a 





August 20, 1914. 


THE EASTERN UNDERWRITER 














Convention Proceedings In Minneapolis 








GRITIGISE TREATY CONTRAGTS 


CONSTITUTE OVERHEAD WRITING. 


James F. Joseph Discusses Effect of 
Jumbo Line Reinsurance on . 
Local Agents. 


That the reinsurance of jumbo lines 
is practically overhead writing is the 
summing up made by James F. Joseph, 
managing underwriter of the Sterling 


Fire, in an address delivered before 
the local agents in Minneapolis this 
week. Mr. Joseph also commented on 
the agency significance of underwriters 
agencies. He said in part: 

Another condition, gentlemen, was 
porn of this unholy alliance between 
Jumbo Lines and Reinsurance Treaty. 
1 refer to the underwriters of various 
companies. It is but a few years ago 
when there was practically one organi- 
zation of that character. The inroads 
made, by the companies writing Jumvo 
Lines as presented to them by the 
local agents, on the business of many 
companies who did not, at first, indulge 
in the practice, and especially on the 
medium sized companies, caused them 
to figure on how they could se- 
cure additional income to replace that 
loss. Largely on that account and 
practically through greed for added in- 
come, the underwriters agencies ex- 
panded very rapidly until to-day I be- 
lieve there are about seventy-six com- 
panies interested in underwriters agen- 
cies and operating about sixty-four 
departments known as_ underwriters 
agencies. In some instances these 
agencies were established to avoid, and, 
in many instances, to violate the general 
agreement or underwriting board rules 
with relation to the number of agen- 
cies to be maintained by a company 
or by an agency. It must be a source 
of much embarrassment to your asso- 
tiation to realize that in many locali- 
ties great injustice has been done those 
companies not operating underwriters 
agencies through the refusal of your 
members to permit one company to 
have more than a certain number of 
agencies and, by the same method of 
legislation, permitting other companies 
through the label of underwriters agen- 
cies to appoint double and some times 
triple and some times quadruple the 
number of agencies that the company 
operating without an underwriters 
agency is permitted to enjoy. 

Open Warfare on Agency System. 

This in turn in many instances has 
resulted in open warfare much to the 
detriment of your local agency system, 
your income and your integrity witn 
reference to business standing and an 
equal treatment to all. Through what 
method of reasoning, gentlemen, do you 
see justice in legislating as you do 
in many of your localities against equal 
representation by a company in its di- 
rect name under which it is chartered 
as against the other company who has 
several underwriters agencies? Some 
local organizations have a self-made 
rule of nominating what constitutes an 
“acceptable underwriters agency” mak- 
ing a distinctive feature of « separate 
Management or separate field men, but 
bear in mind, gentlemen, these under- 
writers agencies are not established for 
the purpose of maintaining separate 
management, but, as I think you will 
all agree, for the purpose of inviting 
additional income. All the money goes 
into the same cash drawer and why 
should you draw any distinction? Let 
us be fair each one with the other 
and it possibly may not be out of place 
at this particular time to call your &t- 
tention to the fact that the Golden 
Rule igs not a bad one for your guid- 
ance in this connection. 

Let us not overlook another branch 
from this tree of reinsurance. Your 
association has been very insistent up- 


on securing pledges from companies 
agreeing not to write over the head 
of «& local agent. The principle is ex- 
cellent but, personally, I can see no 
especial reason in having any company 
affix its signature to a platform of this 
character. That is a local condition 
that can be effectively disposed of by 
each agent meeting the proper remedy 
at the proper time. Did you ever stop 
to consider that the reinsurance of 
Jumbo Lines is practically overhead 
writing? It seems so. Does the local 
agent whose companies are reinsuring 
another company at its department or 
home office derive any benefits? Is 
not the effect identical on that agent 
just as though his company wrote over 
his head, and yet you agents complac- 
ently give endorsement to this method 
of overhead writing, not because you 
approve of it in general practice, but 
simply because each agent has taken 
advantage of the same opportunity or 
hopes that he can in the very near 
future. 
Compensation Hazard. 

Another phase of reinsurance: It 
has been known for a company to issue 
a single policy on properties subject 
to one possible fire and severely en- 
dangered by a conflagration for some 
twenty-five to fifty per cent. of its 
total assets. Would even the most 
ardent official of that company admit 
to the property owner that his com- 
pany could afford to meet its obliga- 
tions under such contract from its own 
resources? Then arises the interest- 
ing question, is such a policy a good 
contract? I do not believe it is pos- 
sible to negotiate alone at any reput- 
able bank under similar circumstances. 
The company may tell the inquiring 
assured that admittedly such a con- 
tract conld not be cared for from the 
assets of that company alone, but they 
are protected by endorsements of other 
companies who agree to pay certain 
proportions of that amount in event 
the policyholder becomes a claimant. 
I doubt if the bank would loan money 
on any such assurance without the 
legal obligation of the contributing 
members properly signing and agree- 
ing to the terms of the original con- 
tract on the contract itself. In this 
connection it is well to bear in mind 
that the average reinsurance company 
operating under various treaties does, 
in the majority of instances, take in 
premium income in a few cases ex- 
ceeding the total assets in this country, 
in the great majority of cases approxi- 
mating practically the full amount of 
assets and in a few remaining cases, 
within seventy to eighty per cent. of 
the assets in this country. Compare 
these figures with the strong and rep- 
utable companies of the United States 
and see the wide difference between 
the amount of premium income and 
the assets of the respective companies. 
In making this comparison, you should 
also bear in mind that the agency com- 
pany writing the direct policy accumu- 
lates its premiums from a vast terri- 
tory and through a great many agen- 
cies, thereby distributing its liability 
into comparatively small amounts. The 
reinsurance treaty company admittedly 
derives its greatest income from the 
congested districts of the largest cities 
and from plants representing unusual 
values. /t is, therefore, apparent that 
the treaty company is subject to great. 
er possible percentage of loss on its 
income than the average agency com- 
pany. Does not this in turn affect ad- 
versely the direct writing company 
looking to the treaty company for re- 
imbursement under unusual conditions, 
and may not this in turn affect the 
whole fabric of the gross amount of 
liability for which the direct writing 
company is responsible. 
American Agency System Imperited. 

I beg to invite your attention to the 
perfect harmony in the citation of the 
figures representing the premium in- 


come of the treaty reinsurance com 
panies for the period of five years, 
and especialiy their increase propor- 
tionately during 19138, when about 
twenty companies secured $38,000,000 
in premiums, and during that same 
period twenty United States companies 
retired. Your committee from your as- 
sociation pleads to the insurance com- 
missioners for a medium of protection 
for the small and medium sized com- 
panies, and departing from that con- 
vention as an evidence of their faith 
in such request, return to their re- 
spective offices and helped along the 
small and medium sized company by 
diverting from them during one year 
$38,000,000 in premiums, more than 
enough to sustain fifty good sized de- 
cent general agency companies. in 
speaking of the action referring to the 
committee in doing these things, I do 
not refer to the individuals composing 
the committe2, but as representing the 
membership ef your association. You 
plead one minute for the upbuilding 
of agency companies in this country, 
combined with a spoken desire to in- 
vite new capital into the business, and 
the next minute you insist upon the 
treaty reinsurance company taking the 
premium income that you should giv« 
to that class of general agency com- 
panies for whom you plead and there- 
by very materially, in fact quite suc- 
cessfully, lend your aid in destroying 
many companies of repute and of a 
size and character that the present 
great companies were once upon a 
time, and on whose moderate and n 
character of line was fostered the 
American Agency System. 

Do you expect, gentlemen, thr 
processes of this character to main 
tain the Am2rican Agency System” 
Do you expect through such actions 
to place any value on your local agency 
that to-day represents the hard work 
possibly of a lifetime? Do you, in con 
templating the result of your work 
bear in mind your sons you have de 
signed to carry on your work and per 
petuate it and increase it after 
have joined the great majority? 


UNFAIR TO COMPANIES. 


Where Agent Sells Expirations to Man 
Who Will Not Take His 


Agencies. 
J. K. Livingston, of Detroit, chairm 
of the grievance committee of the N 
tional Association of Insurance Agents, 


tells of a rather peculiar case where an 
agent disposed of his expirations and 
the purchasing agent refused to take 
the agency of the companies. Mr. Liv 
ingston said that this was unfair to th: 
companies and the whole transaction 
should have been arranged satisfacto 
ily by the agents so that the companies 
would have no cause for complail 
Continuing Mr. Livingston said: 

“This matter will be passed along for 
action and the correspondence is trans 
mitted herewith. At times it may be 
necessary for an agent to resign the 
agency of a company, and not infre 
quently it may be advisable for a com 
pany to effect a change of agents if 
at the time all parties to the arrange 
ment would determine definitely and 
agree among themselves as to the treat 
ment of expirations, it would relieve 
situation and we would not be called 
upon to exert the influence of the na- 
tional organization. This committee 
should be a last resort, as it were, and 
we suggest that occasional comment, 
along these lines, in the Bulletin will 
materially assist in bettering conditions 
in the future.” 





NOW IN MASSACHUSETTS. 
Admission to Massachusetts has 
been secured by the Sterling Fire of 
Indianapolis. 


T00 MANY INSURANCE LAWS 


PREUS PLEADS FOR SIMPLICITY. 





Commissioner Says That Honesty is 
Chief Qualification for Local 
Agents 


Insurance Commissioner J. A. QO. 


Preus, of Mnnesota, suggested amend- 
ments to agents’ license and qualifi- 
cation laws in one of the most inter- 
esting papers read at the Minneapolis 
convention this week. Twenty-nine 
States charge an agent's license fee 
of $2; six States charge $1; four States, 
}, and other State charges vary from 
$3.50 to $25. ? 
Statute Books Overburdened. 
Commissioner Preus said that it is 
high time that a supervising official 
and legislature, or any one else con 
sider well the feasibility and necessity 
of any law that he proposes relative to 
insurance. The statute books relating 
to supervision of insurance are rapidly 
becoming overpurdened and insurance 
jurisprudence in this country will soon 
! is abstruse as English land laws; 
furthermore, cumbersome machinery is 
direct. burden upon insurance com- 
i S ind consequently indirectly, 


equally heavy, upon the public 
ng charged by 


With tft fees now b<« 


e va 1s States for the agents’ li- 
censes sued, the expenses incident 
to the Iministratiorn of a proper 
igents’ lice and qualification law 

1 well be paid 

License and qualification laws could 

implified th requirements 


ld be 1 le in connection with the 
licen ng oO! nts as follows 





Ist The super vising official 
ould rnish each applicant for 
agent’s license with suitable 
blanks upon which he can put forth 
] jualifications and reply to spe- 
forth by the super- 
ndent 
Ever a tion should 
ed h } h company 
d t! unoctive it 
! I ry ich i] 
when filed with the Commissioner 
I s tld satisfy him 
(a) That tl erson desiring a 
license |} not previously violated 
any the insurance laws of the 
) That he or sl erson 
1 ral 
) That he is juipped 


such licens> 

Powers of Commissioner. 
in e rvisi official should 
raired to revoke 
ense ( nv wh agent when- 
is made to a > to him: 
That the ag>-nt has made 


representation to a 


hold 


That he ha led to pay 
neces or other money due 
rd. That he has overinsured 


! extended any 
rebate rr favor to any insurer, or 





nfraction of any 
Responsibility of Agent. 


ng up Commissioner Preus 


Se the demand of our age 
Fire sur passing through a 
treat crisis It is to be determined 
whether this business shall be con- 
tinued as a private business or if the 
public will insist upon conducting i 
tsel As pointed out, the idea of in- 

ince is socialistic. The only danger 


l ness need fear is a revolt 
igainst the excessive fire losses in our 
country, and consequent 
rates The greatest force for the re- 
duction of both is the local agent 
With you the future of fire insurance 
largely rests. 


oppressive 
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National Convention of Insurance Agents 








WANTS ANTI-ANNEX LAWS 


PRESENT LAWS NOT SPECIFIC. 








Counsel for Illinois Department Makes 
Recommendations—May Probe J. 
P. Morgan Statement. 





Insurance Superin- 
tendent of Illinois, who is trying to 
bar underwriters’ agencies from his 
State, could not attend the convention 
of the National Association of Insur- 
ance Agents, but he sent as his sub- 
stitute Charles H. Shamel, special 
counsel for the Illinois Department. 
Mr. Shamel said that he got most of 
the historical material for his address 
from A. F. Dean, manager of the West- 
ern Department of the Springfield Fire 
and Marine. 

Mr. Shamel cited the early operations 
of Alexander Stoddart and the New 
York Underwriters Agency. He said 
that Mr. Stoddart’s scheme was an in- 
genious conception. He outlined the 
difference between the underwriters’ 
agency of the present day and the first 
ore in which four companies guaran- 
teed a policy. He said the original 
purpose had disappeared. He outlined 
“the evils of the system” in brief as 
follows: 

Lead Toward Monopoly. 

First: The underwriters’ agencies 
are a potent aid anl an indispensable 
instrument in the attempt of a few 
great companies to monopolize the in- 
surance business. By it they are able 
to multiply themselves as many times 
as they have annexes without any in- 
crease of capital or compliance with 
any statutory requirements. Comparies 
without annexes cannot meet such com- 
petition. In 1913 thirty-two companies 
retired in the United States of which 
thirty continued their existence as an- 
nexes. 

Second. The use of the word “under- 
writers” .in connection with the issu- 
ance of these policies is deceptive. It 
is used to deceive a cautious owner 
who requests policies in two different 
ecmpanies by giving one policy in an 
insurance corporation and another in 
an “underwriters,” backed by the same 
company. 

Third. The use of the underwriters 
policies is apt to bring about excessive 
liability of parent companies in the 
congested districts of the large cities. 
Will Investigate San Francisco Losses 

Mr. Shame! then made the statement 
that the San Francisco conflagration 
bankrupted one great company by rea- 
son of the enormous liability incurred 
through their guarantee of an under- 


Rufus M. Potts, 


writers agency’s policies in that city, 
but that through the personal influence 
of the late J. Pierpont Morgan the 


company was able to survive the dis- 
aster. Continuing he said: 

“I will confide in you that I am wait- 
ing with some interest the opportunity 
which will arise during the trial of the 
pending underwriters’ litigation in Illi- 
nois to examine into the facts in this 
connection through sworn testimony.” 

Says Laws are Violated. 

Two important statutes regarding 
underwriters are being violated in 
Illinois said Mr. Shamel. 

Where several insurance companies 
unite to guarantee one underwriters’ 
policy this amounts to a partnership 
between these corporations which is 
contrary to law of Illinois and | be 
lieve in other States. On the other 
hand, if the underwriters policy which 
is guaranteed by only one company is 
issued by a mere department of the 
parent company this amounts to such 
parent company doing business in other 
than its true corporate name, which is 
contrary to the criminal laws of Illi- 
nois. If one of these propositions does 
not apply to a given underwriter com- 
pany the other certainly does. 

The greatest of all the underwriters’ 
evils, Mr. Shamel says is that the de- 
vice permits the creation of separate 
business entities which perform all the 
functions of regular insurance corpora- 
tions, although these entities are not 
under the direct control of the State. 
The indirect control is a violation of 
the law. 

Mr. Shamel then took up for discus- 
sion the argument in favor of annexes 
made by David Rumsey, vice-president 
of the Continental. He discussed Mr. 
tumsey’s hint that the one agent rule 
of local agents’ associations is mon- 
opolistic in tendency. Mr. Shamel said 
he was not arguing for or against such 
a rule but if it were justifiable the rule 
should be observed in good faith. If 
not justifiable it should be brushed 
away. 

The Van Cleve Decision. 

In discussing the decree of the Piatt 
County Court in Illinois—the case of 
Former Superintendent Van Cleve and 


the Hartford Fire—Mr. Shamel said 
that this was not contested in any 
way, but was quietly submitted to a 


circuit judge in a remote county in 1898. 
An injunction was obtained against in- 
terference with the use of the particu- 
lar form of New York Underwriter 
attached to the decree. It is sufficient 
t> say in this connection that in the 
pending litigation in Illinois involving 
exactly the same question the Hartford 
Fire has not seen fit to rely on this 
decree, but has joined with other 
plaintiffs in a new injunction suit 
against Superintendent Potts. 
Recommends New Law. 

Mr. Shamel recommended to the leg- 
islative committee of the National Asso- 
ciation of Insurance Agents that a new 
law, covering underwriters’ agencies 


TROUBLES DUE TO ANNEXbS 


ILLS. 





BLAMED FOR ALL AGENCY 





Buffalo Agent Says That They Will 
Soon Disrupt Local Boards 
Everywhere. 





In telling the National Association of 
Insurance Agents of the conferences be- 
tween the association’s special commit- 
tee on annexes and the fire insurance 
companies, C. H. Woodworth, the vet- 
eran Buffalo agent, attributed to the 
annexes the responsibility for most of 
the troubles that the local agents are 
having. After calling them many names 
he said that they were imperiling the 
lives of the local boards of the country. 

Annexes An Unmitigated Evil. 

In part Mr. Woodworth said: 

“We are sure that every member of 
the association will join this committee 
in regretting that a thing so unworthy 
as are underwriters agencies should dis- 
turb the natural relations between our 
association and company organizations 
and that all will join us in the wish that 
be drafted, embracing the following 
provisions: 

1. No fire insurance company li- 
censed to do business in this State 
shall hereafter issue any policy or other 
contract of insurance except under the 
sole name and title of said insurance 
company, nor shall it print upon the 
face or the back of said policy or en- 
dorse thereon any device or title in- 
dicating that said policy or certificate 
of insurance is issued by or through or 
iv. the name of any person, partnership, 
underwriters’ agency, or other organiza- 
tion or corporation, or in any form or 
title except its corporate name, or ad- 
vertise or solicit or do business of any 
kind, by or under any name or device 
whatsoever, excepting the corporate 
name of such company. 

2. No insurance company licensed 
to do business in this State shall issue 
any policy or other contract of insur- 
ance with another company or compa- 
nies either jointly or severally or bind- 
ing either of said companies _indi- 
vidually or severally, or binding either 
of said companies individually for any 
amount thereof, or bearing the name 
of any two or more of such insurance 
companies. 

3. No licensed insurance agent shall 
solicit in this State business for or on 
behalf of any person, partnership, un- 
derwriters’ agency, or other organiza- 
tion or corporation except the company 
for which he is licensed. 

4. Whenever the Superintendent of 
Insurance shall find or there is pre- 
sented to him credible evidence of the 
violation of any of the above provisions 
it shall be his duty to immediately re- 
voke the certificate of authority to do 
business granted to such insurance 
companies or license of such agent. 


this parasite, which no man has the 
audacity to justify, may be removed, 
and peace, harmony and co-operation 
prevail in our business. 

“The events of the year we are sura 
must have convinced the last man 
eugaged in the business that the op- 
eration of underwriters’ agencies is an 
unmitigated evil and the greatest men- 
ace within our business. Their man- 
agers do not pretend to justify the‘r 
existence or operation. Consider the 
record of the year and note the in- 
crease in number, rapacity and power 
of these parasites. 

“Company organizations under threat 
of destruction yielding privileges tuo 
underwriters’ agencies which their 
managers themselves cannot claim to 
be just, fair or equitable; companies 
that have proudly proclaimed their 
freedom from any underwriters’ agency 
taint climbing down from their pedestals 
and putting their feet in the trough and 
trailing into court with the rest of the 
herd to defend what they have hereto- 
fore unqualifiedly condemned and must 
in all honesty still condemn; that fins 
old institution, the National Board, 
claiming to have no authority to con- 
fer with local agents, and allowing its 
chief counsel to go into the courts to 
fight for the legality of underwriters’ 
agencies. 

“Consider the utter disregard of the 
rights and interests of all concerned, 
except themselves, by underwriters’ 
agencies in their dealings with agents 
and local boards, always and every- 
where the same attitude—‘get all, give 
nothing.’ 

Small Companies. 

“What to-day is crowding small stock 
companies out of business and discourag- 
ing the organization of new companies? 
Underwriters Agencies. Who to-day 
are imperilling the local boards of 
every large city in the country «nd 
many of those in the smaller towns? 
Who are threatening rate wars and the 
destruction of the agents’ business? 
Who with unconscionable greed pur- 
pose to rule or ruin the fire insurance 
business? The managers of Under- 
writers Agencies. 

“In view of these conditions agents 
should insist individually and through 
their local boards that underwriters’ 
agencies are not entities but a dupli- 
cation of the parent company more 
or less disguised for the purpose of 
deceiving the public and securing a 
second agency for the company. Those 
local boards who are demanding that 
the agency of the underwriters shail 
be considered an agency of the parent 
company are to be heartily commend- 
ed and are entitled to our unwavering 
support. Agents should more persist- 
ently prefer companies without under- 


writers’ agencies, or in other words, 
single agency companies, and should 
unitedly support insurance commis- 


sioners in their rulings and proposed 
legislation which will lead to the re- 
tirement or incorporation of wunder- 
writers agencies. 





OF NEW YORK. 


ce a ame 


company for an agent. 





Home Office, 


Western Office, 





Continental Insurance Company 
The best company for a policyholder is the best 
HENRY EVANS, President. 


80 MAIDEN LANE, NEW YORK. 


332 SO. LASALLE ST., CHICAGO. 





The assured places the responsibility on the 
agent; a Fidelity-Phenix policy relieves him of it. 


HENRY EVANS, President. 


Home Office, 
80 MAIDEN LANE, NEW YORK. 


Western Office, 
137 SO. LASALLE ST., CHICAGO. 


“An Agent Is Known by the Companies He Keeps” 
Fidelity-Phenix Fire Insurance Company 


OF NEW YORK. 


fairness. 








Fidelity (Fire) Underwriters 


Combine the assets of two of the largest com- 
panies with the highest sense of liberality and 


Combined Assets $42,586,574 
Policyholders Surplus $23,743,555 


80 MAIDEN LANE, NEW YORK. 


OF NEW YORK. 








Home Office, 
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BROKERS’ 











DEFINES UNDERWRITING. 





it is Largely a Matter of Jockeying 
Rates, Says Woodworth of 
Buffalo. 





One of the most interesting state- 
ments read at the convention of the 
National Association of Insurance 
Agents was that of C. H. Woodworth, 
of Buffalo, chairman of the Joint Con- 
ference Committee. Mr. Woodworth 
satirized the large brokers, quoting one 
of them as having recommended to 
companies that they “close up the 
American Agency system” and leave 
all the business to brokers. Referring 
further to brokers Mr. Woodworth said: 

Another move of a few compan- 
ies, supposedly in the interest of 
the agents, is the hiring of men to 
solicit business from brokers for 
the companies’ agents to write. 

This movement is in our opinion ill- 

advised. Instead of helping brok- 

ers to prey upon the business of 
agents the companies would better 
help their local representatives to 
successfully compete with brokers. 

It is manifestly unjust to tie the 

hands of local agents while assist- 

ing brokers to gobble their busi- 
ness. 

Underwriting to-day is so largely 

a matter of jockeying rates and 

juggling forms that the old fash- 

ioned agent finds it hard to keep 
up with the procession and the 
tenderfoot is unable to successfully 
compete with the experienced 
metropolitan broker who is wise to 


all the tricks of the trade. All the 
schemes for producing business 


come to the knowledge of company 
managers and those that are per- 
mitted of brokers should be dis- 
closed to agents It would take 
men and money to do this, but it 
would be a source of profit to com- 
panies. When the agent in Lonely- 
ville is taught by a representative 
of his company to hold of get back 
the only big premium risk in his 
town his interest in and loyalty to 
that company will be as marked as 
is his disgust and indifference while 
the risk is lost to him entirely or 
while a small part is doled out to 
him by some metropolitan broker. 


SUBURBAN SITUATION. 
New York “Commercial” Says General 
Confusion Prevails—Agents Must 
Have Offices. 





The New York “Commercial” prints 
the following story regarding the brok- 
erage situation in the Suburban terri- 
tory: 

In order to save the Suburban 
Fire Insurance Exchange it has 
been necessary to take radical 
action. Complaints as to violation 
of pledges by members, disregard 
of rules by brokers and general 
confusion regarding the whole situ- 
ation has several times brought on 
conditions which have been decid- 
edly critical. Local agents doing 
business in the territory of the ex- 
change are in receipt of details of 
a new plan under which it will be 
permissible to pay a contingent 
commission of the more than 5 per 
cent. to those qualified. 

Pledges to support the rulings 
will be necessary. Information as 
to office location and companies 
represented must be filed. An 
agent’s application for appoint- 
ment will not be considered by the 
committee on agency qualification 
unless the pledges are also filed. 
To be eligible for the contingent 
commission an agent must be ac- 
tively engaged in a local agency 
fire insurance business within the 
territory of the exchange and must 
Maintain a fully equipped office 

wherever his suburban fire insur- 





ance business is conducted. He | 
must also hold a commission of 
authority from at least one mem- 
ber of the exchange. The office 
must be located in a mercantile 
building. Desk room in another’s 
office or in a residence will not be 
considered a compliance with the 
rules unless the committee decides 
that it is a bona fide office. The 
purpose of the ruling is to compel 
the agent to have his principal 
place of business in suburban ter- 
ritory. Exceptions may be allow- 
ed with the approval of the com- 
mittee, but no exception may be 
made in the case of an insurance 
broker or one who is employed by 
an insurance broker. 





Harrison Law, manager of the Fire 
Brokers’ Association of New York, has 
compiled an interesting booklet, call- 
ed “The Insurance Broker,” citing the 
laws of the different States affecting 
brokers. Brokers’ licenses cost $100 in 
Virginia, Washington, Maryland, $60 in 
Oregon, Nevada; $50 in District of 
Celumbia; $25 in Colorado; $20 in 
Lcuisiana, $10 in Connecticut, Kansas, 
Maine, Massachusetts, Minnesota, New 
Hampshire, New York. New Jersey, 
Pennsylvania, Rhode Island, Vermont; 
$3 in North Carolina; and $2 in 
Arkansas. 








New Jersey Notes 








EXPLAINS CO-INSURANCE CLAUSE. 
Atlee Brown Says Underwriters Should 
Explain Clause to Legislators 
and Public. 





Atlee Brown, the New Jersey Rating 
Expert, has written an interesting ex- 
planation of the co-insurance clause, 
which is being widely circulated. After 
explaining the operations of the clause 
Mr. Brown says: 

“It is evident that the first and main 
cause producing laws in prohibition of 
co-insurance or requiring alternate 
rates without co-insurance is from the 
fact that the assured, the public with 
their legislators, have no proper un- 
derstanding of the application of a 
co-insurance clause. Just why insur- 
ance companies have failed, to a cer- 
tain extent, to convince the public that 
amount of insurance to value should 
have its full bearing on the amount 
of the premium, is proper equity to 
them, by showing the true condition of 
the results of the application of co- 
insurance, is as hard to understand 
as the statement that some make that 
the wording of the co-insurance clauses 
have contributed to the mistaken ideas 
of the assured. Some assured have 
the belief that if they use a co-insur- 
ance clause they cannot obtain a total 
loss; this is evidently due to their con- 
fusion of mixing up total loss to value 
vith total loss to amount of policy; 
of course, if they use an 80 per cent. 
co-insurance clause and only carry 
enough insurance to satisfy that clause, 
they cannot get a total loss to value, | 
they cannot get more thn they pay} 
for, co-insurance or no co-insurance; | 
but they also carry this belief down 
into the partial losses, and think they | 
can only obtain 80 per cent. of such} 
losses; yet they can, and often do, 
obtain a total loss of the policy, and} 
are paid partial losses in full if the 
amount of insurance to value is as 
they guarantee.” | 


















Capital Stock - . 
Liabilities - 


Net Surplus - - 
Total Assets - 


C. E. Sheldon, V. Pres’t. 
F. Hoadley, Secretary 





Fire, Tornado and Automobile Insurance 


American of Newark 


Chartered in 1846 
- $1,000,000.00 


Special Reserve Fund 


- 3,252,859.29 
- $10,004,903.21 
P. L. HOADLEY, President 


5,452,043.92 
° 300,000.00 


C. W. Bailey, V. Pres’t. 
A. C. Cyphers, Treas. 























MINNEAPOLIS RESOLUTIONS. 


Resolutions were introduced at the 
Minneapolis convention looking toward 
additional taxation of fire pemiums for 
reinsurance in unadmitted companies, 
providing that whenever a company re- 
insures a risk an instant notification 
shall be given the policyholder and the 
State Department and providing that 
no company shall operate under any 
flias or seek to do business through 
any subterfuge, this last being at an- 
nexes. These resolutions were all re- 
ferred to a committee for action. An- 
other resolution was also introduced 
recommending the formation of a circle 
of large cities agents within the na- 
tional association, though the limits of 


the large cities eligible for membership | 


were not defined. 





1853 
SIXTY-FIRST YEAR 


FARMERS’ 
FIRE INSURANCE 
COMPANY 


YURK, PENNSYLVANIA. 





Assets, Dec. 31-1913...... $1,152,425.00 
Net Surplus, ‘* ‘“*......... 542,514.00 





W. H. MILLER, president 
A. S. McCONKEY, 
Secretary and Treasurer 








The Gamewell Fire Alarm 
Telegraph Co. 


Fire Alarm and Police Telegraphs 
for Municipal and Private Plants 


OVER 1500 PLANTS IN ACTUAL 
SERVICE 


GENERAL OFFICES AND WORKS 
NEWTON UPPER FALLS, MASS. 
AGENCIES 


5708 Grand Central Terminal, New York 
448 John Hancock Building, Boston, Mass. 
1216 Lytton Building, Chicago, Ill 
335 Wabash Building, Pittsburgh, Pa. 
915 Postal Building, San Francisvo, Cal. 
304 Central Building, Seattle, Wash. 
Utica Fire Alarm Telegraph Co., 
Utica, N. Y. 
Northern Electric Company, Limited, 
Montreal, Canada. 
General Fire Appliances Co., Ltd, 
Johannesburg, South Africa 
Colonial Trading Co., Ancon; 
anal Zone, Panama 
F. P. Danforth, 1060 Calle Rioja, 
Rosario de Santa Fe, Argentine Republic 











3C7 FC URTH AVE., 





LOGUE BROTHERS & CO. 


General Agents for Pennsylvania 
REPRESENTING THE 
MICHIGAN COMMERCIAL INSURANCE CO. 
CALIFORNIA INSURANCE CO. 
VIRGINIA FIRE & MARINE INSURANCE CoO. 
MILLERS NATIONAL INSURANCE COMPANY. 
OHIO FARMERS INSURANCE CoO. 


PITTSBURGH, PA. 











GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK. 


ORGANIZED 1859. 


Statement, January 1, 1914. 


Cash Capital ....... $1,000,000.00 
ae . 7,260,197.27 
Net Surplus ........ 2,596,266-99 
Surplus for Policy 

Holders ......... 3,596,266.99 


HEAD OFFICE 
Cor. William & Cedar Streets 








For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 


HAS A 
Cash Capital - - $1,000,000.00 
Cash Assets - - 4,743,233.00 
Cash Surplus to Policy 


Holders - - - 1,741,305.00 


The real strength of an insurance company is ip 
the conservatism of ite management, and the map- 
agement of THE HANOVER is an absolute as- 
surance of the security of its policy 
R. EMORY WARFIELD - President 
JOSEPH McCORD - Vice-Pres. & Sec'y 
WILLIAM MORRISON - Asst. Sec’y 
JAMES W. HOWIE - - Gen. Agent 


HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
NEW YORK 








JOHN C. PAIGE CO. 


INSURANCE 
65 KILBY ST. BOSTON, MASS, 














“ The Leading Fire Insurance Company of 
A merica™ 





CASH CAPITAL - $5,.000,0°0.00! 
WM. B. CLARK, President 
Vice-Presidents 
HENRY E. REES A. N, WILLIAMS 
Secretary 
E. J. SLOAN 


Assistant Secretaries 
5. 8, ALLEN GUY E. BEARDSLEY 
RALPH B, IVES 


W.F, WHITTELSEY, Marine Secretary 
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PROVIDENCE FIRE PROTECTION. 


Chamber of Commerce Considers Meas- 


ures Looking to Greater 
Safety. 


ting of the 
Providence (R.I.) 
Thursday, 
question of 


At a special mee 
committee of the 
Chamber of Commerce last 
the members discussed the 
fire protection for the city, and it was 
pointed out that in many respects it is 
not only inadequate but out of date 

Henry A Carpenter, vice-president of 
the organization, presided The sub- 
committees present included those on 
fire insurance, police 
planning, architects and engineers 
Director John Hutchins Cady presented 
a resolution as g that the 
City Council adopt a substitution for 
Section 3 of the build Provi- 
dence relative to the close fire distric 
as follows: 

“Beginning at the harbor line on the 
westerly side of Providence river at a 
ition of Thur- 


protection, city 





laws of 















point where the prolong 

bers avenue projection e: ly would 
intersect the same, said projecting line 
the center lines of Allens avenue, Ax- 
ford, Poe, Sherbourne, ly i 


Plain, Pearl, Cr 
stminster, Hun 


avenue, 


ham, We 





pike, center line of N. Y. 

R. R. Company to the ce l 
longation of Pelham street $01 
westerly direction, said center line, t 
center lines of Pelham, Manton avenue 
Delaine,: Appleton, Bowdoin,” Atwells 
avenue, Valley, West Park, Smith, cen 


ter line of N. Y., Ps 
pany, Charles, 
avenue, Pitm: East 
of svt lle ‘of E 
the westerly harbor 
river, said westerly * line of See- 
konk river and the 1ation of the 
same to the Providence river at Fox 
Point, the easterly harbor line of sai! 
Providence river to iis northerly tet 
minus, the northerly line of the Provi 











dence river harbor at the Crawford 
street bridge, and the westerly harbo 
line of said Provid n¢ riv oO Sa 
place of begin ning 

What one sul ition ymmend 
for the building ; was as follows: 

“Except bull For ¢ porar} 
use of builders or tl temporary pro- 
tection of lumber, the roofs of all build 
ings hereafter erected, repaired or r 
covered shall be covered h ine 
bustible roofing.” 

The following resolution was also 
unanimously amen! 1: “That the Cit 
Council - ear! y requested to bring 
about the housing of the fire alarm tele 
graph pads of Providence in 
separate building which shall be abs 


lutely fireproot 


William R. Wallace, New York man 


ager of the automobile departments of 
the Hartford Fire and the Hartford 
Accident & Indemnity, died on Satur- 





had 


day morning of last week. He 
with the Hartford for 


been four years, 
and had a wide acquaintance among 
brokers. 

Richard Maris, for twenty years 
secretary and treasurer of the Ame 
can Fire of Vhiladelphia, died in that 
city a few davs ago H va rn in 
1837, Vas a raduat of the Centra 
High Schoo! and =] entire business 


career was with the American Fire. 


Robert R. Clark has been 


appointed 


general agent of the Caledonian Insur- 
ance Company in New England, with 
headquarters in Boston. He was 
special agent of the Newark Fire for 


several years. 


NEW AGENCY AT ALLENTOWN. 


The Van Wagenen and _ Stauffer 
Agency was recent formed at Alle 
town, Pa + branch office will be main 


tained at Reading. The firm transacts 
a general n Ire nee business represent 
ing the Union Central Life, Frankfort 
General and the Law Union and Rock 
Insurance companies. 


executive 
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PLEASED WITH THE TAX. 


Kansas Has Reason to be Satisfied 
With Revenue Had From In- 
surance Companies. 


Citizens of Kansas are well pleased 
with the revenue had from the insur- 
ance companies licensed in the State, 
and they have abundant reason for so 
feeling. 


The first six months of the present 


year were the biggest months in the 
history of the Kansas Insurance De- 


partment. The magnitude of the busi- 
ness was greater in the six months 
than for the entire year of 1913. Total 


recei} ts from Jan. 1 to June 30 were 
$403,321.21. For the entire calendar 
year of 1913 they were $390,839.64. 


As the expenses of the Insurance De- 
partment are only $12,500 a year, it is 
one of the best revenue producers the 
State has. The insurance companies 
pay 2 per cent. of their premium re 
ceipts to the State, with an extra 2 per 
cent. in towns having paid fire depart- 
ments. 

With the exception of $46,089.74 a 
year to the Firemen’s Relief Fund, $20,- 
709.71 to the Fire Marshal’s Depart- 
ment, and the $12,500 a year for oper- 
ating expenses of the department, the 


receipts are “velvet” for the general 
revenue fund. 
Receipts also come from the charge 


of licenses for agents, filing annual 
statements, examinations of companies 
and fees for the Firemen’s Relief Fund 
and the operation of the Fire Marshal’s 
office. 





STANDARD POLICY FOR LOUISIANA 
Board Secures Official Text 
of Amendment to State 

Law. 


National 


The full text of the amendment to 
the Louisiana law defining the amend- 
ment to the standard policy for use in 
the State is as follows: 

Be it enacted by the General As- 
sembly of the State of Louisiana, that 
Section 22, of Act No. 105 of 1898 ‘be 
amended and re-enacted to read as fol- 
lows, to wit: 
enacted, 
shall 


further 
company 


Section 22. Be it 
etc., No fire insurance 


issue fire insurance policies on prop- 
erty in this State other than those 
which shall conform to the require- 


ments of the New York Standard Form 
of Fire Insurance Policy of the form 
now in force in the State of Louisiana, 
provided, there shall hereafter be in- 
serted in, or by stamp or rider affixed 
upon, the standard form of fire insur- 
ance policies used in this State, after 
the clause which contains the condi- 
tions for a breach of which, without 
the consent of the insurer endorsed 
thereon or added thereto, the policy be- 
comes void, a proviso as follows: Pro 
vided, where it is stipulated in this 
policy, that without the consent of the 
insurer endorsed hereon or added here- 
to. the breach of a condition shall avoid 
the policy, it shall be held such breach 
does not in fact avoid the policy, ‘but 
only suspends the operation of the 
policy during the time the breach con- 
tinues. 


LETSON WITH PEOPLES NAT'L. 


Harry C. Letson succeeds W. W. 
Wakeman as special agent in New 
York State for the Peoples National 
Fire. Recently with the Fidelity- 


Phenix, Mr. Letson before that in turn 
traveled Eastern New York for the 
Phenix of Brooklya, and is known to 


every local agent from Yonkers to the 
( anadian line. 
$50,000 ROME FIRE. 
ire caused a loss of $50,000 in the 
plant of the Rome Metal Company, 


Rome, N. Y., this week. 
was in the engine room. 


The damage 





NEWARK FIRE 


INSURANCE CO. 


NEWARK, N. J. 
The Oldest Fire Insurance Company in New Jersey 
INCORPORATED 1811 


Agents Desired at Unrepresented Points 








Florida Fire and Casualty Insurance Company 


Home Office, JACKSONVILLE, FLA. 

ND oc wiisiinns pasah ees . $429,188.15 
CAPITAL PAID UP...... PO 
SOLICITS 
Fire Reinsurance by Treaty or Otherwise 
Fire Risks on Legitimate Surplus Lines Only 
after li panies have been exhausted. 
sncounaae HOME COMPANIES 











First National 


Fire Insurance Company 
Of The United States 
WASHINGTON, - - D.C. 


STATEMENT DECEMBER 31, 1913. 





a anew $1, 630,979.86 
a (except capital).. 

FR ee eee 842,967.50 
Net SOIGINE 2c ccccrcccvccocccccncce ease 548,582.78 
CD UD DIED, coc nccccccccccccsccecccesencocsescecccnes 1,391,550.28 


Responsible Agents wanted in Cities and Towns where Company is not now represented 








Insurance Company, Ltd. 
OF YORK, ENGLAND 
1824 


THE YORKSHIR 


Established 
The “YORKSHIRE” is the Oldest and Strongest of the hep ow Fire Companies not here- 
tofore represented in the United States 
FRANK & DuBOIS, U. 8. Managers ERNEST B. BOYD, Underwriting Manager 
0. E. LANE, Assistant Manager, 80 Maiden Lane, New York 
New York Life Insurance & Trust Co., U. 8. Trustee, 52 Wall Street 
PACIFIC COAST DEPARTMENT, McClure Kelly, Manager, San Francisco, Cal. 
NORTH & SOUTH CAROLINA DEPARTM NT, Harry R. Bush, Manager, Greensboro, N. C. 
SOUTHEASTERN DEPARTMENT, Dargan & Hopkins, Managers, Atlanta, Ga. 
Louisiana & Mississippi Department, JAS. B. ROSS, Manager, New Orleans, La. 








HUMBOLDT FIRE INSURANCE CO., Pittsburgh, Pa. 
TEUTONIA FIRE INSURANCE CO., Pittsburgh, Pa. 
NEW YORK STATE DEPARTMENT 


PERCY B. DUTTON, Manager, Rochester, N. Y. 











1831 ——_ 1914 


(FIRE) 
THE Potomac INSURANCE ComPANyY 
OF THE DISTRICT OF COLUMBIA 
Agents Wanted in 
Pennsylvania, West Virginia, Ohio 
and Illinois 
Address HOME OFFICE - ~- WASHINGTON, D. C. 
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Western & Atlantic Fire Insurance Company 
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JOYCE DISCUSSES THE WAR 


URGES CAREFUL UNDERWRITING. 





Depository and Contract Bonds Are 
Lines Which Will Be Prin- 
cipally Affected. 





William B. Joyce, president of the 
National Surety Company, has made the 
following statement about the European 
war: 

“A European war is in progress. The 
effect on this country will be serious. 
There never has been a similar situa- 
tion in the past and it is therefore ex- 
tremely difficult to calculate the exact 
effect. 

“We believe that conditions in this 
country are sound, that liquidation in 
the past few years has been thorough 
and that there are few weak spots in the 
country at large. We were confidently 
looking forward to good times in the 
near future, and believe that they would 
have come had it not been for this new 
develc pment. 

“Until we can determine just what 
effect this will have on country and our 
business in particular, we urge that 
every agent of the company shall use 
the utmost care in investigating and 
underwriting risks. At the moment it 
seems that depository bonds and con- 
tract bonds are the lines which will be 
affected principally, but in times of 
stress it is advisable to keep a weather 
eye open on all transactions and to re- 
member that safety is the prime con- 
sideration. 

“Until the situation develops and .for- 
mal and definite instructions can be 
sent to agents, which we expect to do 
if the situation in our judgment re- 
quires it, all transactions should be han- 
dled with the greatest degree of intelli- 
gence and caution. Remember, ‘safety 
first.’ 

“The clearing house in this city has 
decided to curtail cash payments and 
certificates are to be issued by the clear- 
ing house to be used by the banks in 
the settlement of their balances with 
one another. The savings banks have 
by concerted action agreed to require 
sixty days’ notice of the intention to 
withdraw funds. These are precaution- 
ary measures intended to prevent the 
hoarding of currency and to make sure 
of the continuance of the specie basis. 

“While we hope there will be no fur- 
ther disturbances in this country, we 
are making every effort to be prepared 
for the worst, and we want the assist- 
ance of our agents in the collection of 
all premiums due.” 





BOOM STARTS SEPTEMBER 15. 





Prediction of W. C. Potter, of the Pre- 
ferred, Who Sees Era of 
Prosperity. 





W. C. Potter, secretary of the Pre- 
ferred Accident, who returned from Eu- 
rope a short time ago, believes that 
America is in for an era of phenomenal 
prosperity, and he fixes September 15 
as the time when conditions will start to 
boom. His reason for arriving at this 
conclusion is that the American con- 
sumer will have to be compelled to buy 
American-made products, because the 
European manufacturers will have diffi- 
culty in operating, let alone reaching a 
market. He said that a letter he re- 
ceived says the factories considerably 
removed from the zone of actual fight- 
ing are affected. This week a letter he 
received from the Yorkshire section of 
England told of plants being shut down. 

The big Fifth avenue shops, which 
buy so largely abroad, must find Ameri- 
can manufacturers to supply their needs 
or close up. It is up to American manu- 
facturers to turn out products as well 
as they do in Europe, and that they will 
meet this emergency there is little rea- 
son for doubt. Mr. Potter thinks that 


by September 15 Americans will have 
adjusted themselves to the new situa- 
tion. 

Then, too, the opening caused by the 
disappearance of German boats from 


American waters leaves a tremendous 
export field in South America ready for 
Americans to enter. Heretofore, the 
Germans have been supreme in many 
lines of export business, and it is only 
a question now of getting the ships to 
conquer this market for the Americans. 
Congress has already taken the first 
step in this direction. There is little 
doubt that some of the German fleet 
now marooned in American ports will 
be purchased by American capital. 





Fine times are ahead for 


Prosperity the casmhalty workers, 
Is says the American Cas- 
Coming ualty Company, basing 
its prophecy upon the 


following facts: 


The railroads centering in Chicago 
are preparing to spend about $85,000,- 
000 in terminal improvements in that 
city during the ‘balance of the present 
year. From other large railroad cen- 
ters come reports that other large rail- 
road improvements that have been tem- 
porarily held in abeyance are to be 
pushed to completion. When the rail- 
roads are willing to risk a hundred 
million of dollars on work that will be 
helpful in handling future business but 
will produce no income of its own, 
there must be a most optimistic belief 
on their part that business is going to 
be good for some time to come. 

The railroads ‘being in touch with 
every branch of commercial activity, 
are infallible business barometers, and 
it is usually a pretty safe proposition 
to follow their lead. This activity on 
the part of the railroads presages a 
widespread business boom that will af- 
fect every line; it will make money 
easier and people will spend more 
freely. 

In times of great prosperity it is 
easier to write insurance and for larger 
amounts, and we urge every represen- 
tative of this Company to get on the 
crest of the first wave as this tide of 
prosperity comes rolling in and reap 
the greatest possible benefit from the 
return of good times. 





APPEAL FROM AWARD. 





Manufacturers Liability Company of 
New Jersey Takes Action in 
Connecticut Case. 





The Andrews & Peck Company of 
Hartford and the Manufacturers’ Lia- 
bility Insurance Company of New Jer- 
sey have appealed to the superior court 
from the compensation award found 
against them by Compensation Com- 
missioner George B. Chandler in the 
case of Nellie A. Judson of East Hart- 
ford, dependent of Henry J. Gallagher 
of Hartford, administrator of the estate 
of Herbert A. Judson, deceased. 

Judson was employed by the re- 
spondent, Andrews & Peck, on May 16, 
when he met with injuries which re- 
sulted in his death, Late that after- 
noon, he was driving an automobile 
owned by the respondent and, while 
going through East Hartford, was 
struck by a trolley car and thrown 
from the automobile. He sustained in- 
juries which resulted in his death at 
the hospital a few hours later. 

The claim was heard by Commission- 
er Chandler of the First District and on 
August 13 he made his finding in favor 
of the claimant. The respondent was 
ordered to pay $10 weekly to Nellie 
A. Judson for a period of 312 weeks 
which began May 7, 1914; also to pay 
Henry J. Gallagher, the administrator, 
$100 or burial expenses and also all 
reasonable medical surgical and hos- 
pital expenses. 





The Interstate Casualty & Guaranty 
Company of Albuquerque, N. W., has 
reinsured the monthly accident busi- 
ness of the Occidental Life of the same 
city. The Occidental will continue in 
the commercial accident business. 





PART TIME COMPENSATION. 





Question Grows Out of Injuries in 
Plants Not Running All 
Week. 





The method of calculating the amount 
of weekly compensation to which an 
employe is entitled when he has been 
at work irregularly or has been em- 
ployed only a few days a week was 
referred by the State Workmen’s Com- 
pensation Commission of New York to 
its counsel. 

The law provides that an injured 
workman shall receive two-thirds of 
his average weekly earnings during the 
time that he is disabled, but there 
are several methods of fixing the sum 
which shall be considered the average 
weekly earnings of an employe. In 
the case of a printer, whose hand was 
caught in a press, the commission held 
recently that, in spite of the fact that 
he was not regularly employed and 
that he was hired and laid off at inter- 
vals, he was entitled to two-thirds of 
the amount which he averaged when 
he worked full weeks. 

The Commissioners 
number of cases where injured em- 
ployes had been at work in plants 
which, during a long period of dull 
business, ran only fractions of days or 
fractions of weeks. The question was 
whether, under these conditions, an 
injured employe should receive two- 
thirds of the wages paid under normal 
conditions for a full week or two-thirds 
of the weekly average for a year. 
Jeremiah F. Connor the newly-appoint- 
ed counsel to the commission, will 
make-a report iater on this question. 

It was decided yesterday to go to the 
Federal Courts for a decision of the 
question whether a longshoreman em- 
ployed in loading and unloading a ves- 
sel engaged in interstate commerce is 
entitled to benefits under the State 
Workmen’s Compensation act when in- 
jured. Mr. Connor will agree with 
counsel for the Southern Pacific, which 
has protested the payment of damages 
to a Icngshoreman, upon a statement 
of facts regarding the status of long- 
shoremen, and a speedy decision will 
be sought. In the meantime the com- 
mission is not making awards in the 
cases of longshoremen injured in load- 
ing water carriers in interstate traffic. 


considered a 


SERVANTS CAUSE BURGLARIES. 





Statement of Conditions in Greater New 
York Made by Leonard 
Damman. 





In view of the numerous burglaries 
that have occurred in this city during 
the last two months, Leonard Damman, 
vice-president of the National Surety 
Company, has issued a statement warn- 
ing careless housewives of the danger 
of engaging domestic servants without 
thoroughly investigating their refer- 
ences. 

“Ninety per cent. of all house rob- 


beries are the result of lack of pre- 
caution on the part of the owners,” 
said Mr. Damman yesterday, “and in 


many instances servants connive at the 
robbery of their employers. 

“Most housewives engage _ servants 
without investigating their past records 
at all. Some women have even been 
known impulsively to engage as domes 
tics women who have appealed to their 
sympathies in the streets. A New 
York woman recently employed a tear- 
ful, crepe-clad woman, who told her a 


pitiful story of having been deserted 
by her husband. The object of her 
svmpathy proved a clever thief, who 


disappeared later with several hundred 
dollars’ worth of her jewelry.” 


The question as to whether or not 
the cook was in the habit of pouring 
kerosene oil on the fire to make it burn 
may decide the claim of Miss Emma 
Pelham of Hartford, against Dr. Hy- 
man Burstein of Southington, Conn., 
for the death of Mattie Torrey. 





Carelessness or _ ignor- 
ance on the part of the 
soliciting agent is held hy 
the management of the 
National Casualty Company of Detroit 
to be responsible for the evil of over- 





Over- 
Insurance 


insurance in the personal accident 
business. 
Dealing with this general subject 


Vice-President H. S. Curtis of the Na- 
tional Casualty says: 

“Every reputable agent writing 
insurance should study  carefuily 
the meaning of the term over-insur- 
ance and its significance to his duty 
and the company’s liability. This 
much used term in health and acci- 
dent insurance means to the company 
increased hazard of a moral nature, 
and that means an unjust liability. 
Over-insurance is a temptation for the 
insured to go beyond the limits of his 
rights to which he may be entitled for 
loss because of disability, and it is a 
temptation to speculate at the expense 
of the insurance company and his own 
integrity for illegitimate gain. 

“It is a safe prediction that ninety- 
five per cent. of the trouble, loss and 
damage to the health and accident 
business on account of over-insurance 
may be charged directly to the care- 
lessness or ignorance in the perform- 
ance of duty on the part of the solicit- 
ing agent. One of the most important 
duties resting entirely upon the agent 
is to guard against tempting appli- 
cants to recover more for the loss of 
time when disabled than it is possibte 
for them to earn while physically 
sound and employed at the full value 
of their time in the performance of 
the duties of their occupation. Every 
agent when soliciting should keep in 
mind that there is a prevalent inclina- 
tion in human nature to obtain a little 


easy money. Every time the agent 
neglects inquiring into the regular 
salary income of a prospect at the 


time of writing the application and 
vlacing before the company the facts 


in the application, he violates a most 
important trust placed in him by the 
company. In many instances the 


agent exposes his company to unjust 
liability, regardless of all the precau- 
tions in the conditions of the appli- 
cation and the policy to protect the 
company against over-insurance. If the 
agent will always investigate by in- 
auiry into the nature of the business 
or occupation of an applicant and ex- 
ercise just a little ordinary judgment, 
will be able to give the company 
information in the application or a 
letter that will give ample opportunity 
to measure the proper liability for the 


he 


company and protect both the appli- 
esnt and the company. It is most im- 
pertant at this particular time that 
eyery agent that places a value on 
his business and his company’s inter- 


est take extra precaution against over 
nsurance. 

“How much is an applicant’s regular 
That is the vital question. 
insurance should not exceed 8 
of his income. 


income? 
His 
rer cent. 





LARGE DEPOSITORY BONDS. 


Nearly all the surety companies rep- 
resented in St. Louis participated in 
writing the bonds for St. Louis banks 
to cover the deposits made with the 
custodian designated by the Treasury 
Department on account of funds de- 
posited for the purpose of crop mov- 
ing. The business was secured mostly 
by the Equitable Surety Company, and 
portions of it reinsured in other compa- 
nies. The banks obtaining the deposits 
and the amounts were as follows: Na- 
tional Bank of Commerce, $1,300,000; 
Mechanics American National, $600,- 
060; Third National, $600,000; State 
National, $335,000; Central National 
$65,000. Smaller amounts were obtain- 
ed iby the Merchants-Laclede and Mer- 
cantile National. The other surety 
ecmpanies' participating were the 
United States Fidelity and Guaranty, 
the Fidelity and Deposit, the South- 
ern Surety, the American Surety, the 
Massachusetts Bonding and the Mary- 
land Casualty. 
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Arguments in favor of 


Danger the protection afforded 
Ever by the policies of stan- 
Present dard accident insurance 


companies are supplied 
in the list of casualties reported in the 
daily press. The variety and serious- 
ness of the hazards to which all are 
subjected is thus touched upon by the 
“Preferred Pilot”: 

Two Monday morning papers, pub- 
lished in widely different localities, 
show that there is no let up in the 
horrib’e butchery of the automobile 
juggernaut, 

i:ue previous day’s (Sunday) terrible 
record in these papers of automobile 
accidents in their respective localities 
gives account of 

New York, 16 killed and 28 seriously 
injured. 

Boston, 15 killed and 18 seriously 
injured. 

The rapid and steadily increasing 
ratio of motor car killings and mang- 
lings is alarming. 

In the city of New York the record 
for 1913 shows 113 per cent. over the 
record of 1911 and 37 per cent. over 
1912. 

No one can reflect upon this ghastly 
fact without being shocked to a realiza- 
tion that it must be checked. 

But horribly, thrillingly impressive 
as is the above, it should not over- 
shadow the fact that it is only one 
source of accidental peril. The lives of 
all men are full of hazards. No man 
-s immune from accidents. Appallinz 
as are travel, automobile and street 
car accidents, their number is far ex- 
ceeded by “accidents of safety” acci- 
dents occurring where man considers 
himself safe and unexposed. 

There is no safety—some places are 
apparently more safe than others, but 
the exposure to ever-changing hazard 
is continual. In every place visitel, 
every move made, every step taken, 
at home, in business places, throug: 
your own inadvertence or the careless- 
ness of others, awake or asleep, every 
minute of the day, every minute of 


the night, does peril overhang. 
Business men are in companionshin 
with the Accident Fiend all day long, 


and sleep with it all night long, ant 
yet persist in going without accident 
msurance. They hustle for fire insur- 
ance, more willing to take a thousana 
chances themselves than to let their 
property take half a dozen, and con- 
sider themselves wise, prudent, careful 
business men. 

The wise man considers his time as 
property of greater exposure to the 
perils and loss by accident than are 


his buildings or stock by fire, and of 
more value and importance and seexs 
first its protection by accident insui 
ance 
*~ + * 
To attain the greatest 


Need For measure of success in 
Preparation any line of effort, one 
should be thoroughly in- 
formed regarding the work in hand 
and consistently follow a well defined 
course. The need for complete prep- 
aration on the part of the insurance 
field man is thus set forth by the 
Standard Accident “Bulletin”: 
Preparation. 

Among the great majority of men 
the ability to work consistently for 
one’s own self-interest is lacking to 
& greater or less degree. Many men 
who are conscientious and painstaking 
in performing their duties when em- 
ployed by others cannot work for them- 
selves. This is probably one of the 
main reasons why so many insurance 
salesmen do not become any more than 
Mediocre successes notwithstanding 
the fact that the field of insurance of- 
fers opportunities for lucrative employ- 
ment which are not surpassed in any 
other line of endeavor. The power to 
concentrate one’s effort along a cer- 
tain line and for a given end is some- 
thing which can be developed, how- 
ever, by any man who can recognize 





his faults and who really wants to 
overcome them. 

Preparation in soliciting is just as | 
essential as in any other line of work 
requiring skill, diplomacy, and tact. | 
A lawyer who would go into court to} 
try an important case without prepara- | 
tion would probably not only lose the | 
case but also his reputation. The 
clergyman entering the pulpit, or the} 
teacher the classroom would both be| 
inefficient and almost likely to fail. | 
The average insurance solicitor will 
probably question the necessity for 
such a suggestion, arguing that no- 
body would attempt to sell insurance 
without having at least a fair working 
knowledge of the policy he was at- 
tempting to sell. The object of this, 
however, is to suggest the importance 
of having some advance knowledge 
concerning the person to be solicited. 

Occasionally we find a man who is 
so good a salesman that he is always 
master of any situation which may 
confront him. He might be perfectly 
capable of approaching a total stranger 
and handling matters in such a suc- 
cessful way as to make a sale. But 
that type of man is an exception. The 
average salesman of insurance isn’t 
always able to handle every interview | 
in such a manner as to make a sale. , 
If he have some slight incident in his | 
favor, his chances for success are} 
multiplied many times. 

One little circumstance, which can 
almost always be arranged in some 
way, that serves as a big advantage | 
to the agent right at the beginning, is 
an introduction of some kind. It mat-| 
ters little in what form the introduc- | 
tion may be. It may only be a knowl-| 
edge of the man’s name, etc., gotten 
from some mutual friend. You are} 
able to go to that man’s place of busi- | 
ness or his home and ask for Mr. 
Jones, explaining that Mr. Smith had | 
spoken to you about him. That cir-| 
cumstance, insignificant of itself, serves 
as an introduction, and courtesy com- 
pels the man’s attention to what you | 
have to say. You have the advantage 
of not having to compel his interest 
by some other means and keeping his 
attention until you can bring up the 
purpose of your business with him, 
which would be the case if you had) 
no circumstance to serve as an intro- 
duction and had _ =solicited him at 
random. 

There is no end of opportunities for 
introductions of this kind—one policy- 
holder already insured can _ furnish 
material to keep a good solicitor busy 
for days. The payment of a cleim 
offers unlimited possibilities for creat- 
ing interest in prospective applicants. | 
Hundreds of little incidents in. the 
day’s work present chances to extend 


one’s opportunities to write more 
business. 
* * * 
Getting things into a 
Intensive small radius so that 


Cultivation they can be _ easily 
handled is one of the 
most valuab!e of up-to-date ideas. This 
is called by many nice sounding names, 
one of the most frequently used be- 
ing “concentration,” says the Massa- 
chusetts Accident “Bulletin.” There 
are few lines of business where con- 
centration can be better used than in- 
surance, and few where it is more 
necessary. 

The most valuable possession of an 
insurance salesman is his time. Every 
minute spent in getting from one pros- 
pect to another or from collection point 
to collection point is so much time 
wasted. We therefore should use 
every endeavor to concentrate our field 
so that our business can be taken care 
>i with the least possible expenditure 
of time. We can each be our own 
“efficiency expert” in this matter. 

Too much territory is a disadvan- 
tage rather than «4 help. No territory 
is “wrecked” to its fullest extent not- 
withstanding frequent assertions from 





unsuccessful agents ~o the contrary. 


W. EK. SMALL 


A STRONG CASUALTY COMPANY 


ACCIDENT PLATE GLASS 
AUTOMOBILE 





Georgia Casualty Company 
MACON, GEORGIA 


Writes the Following Forms of Casualty Insurance 


BURGLARY 
Agents Wanted in Undeveloped Territory 


Apply PETER EPES, Agency Manager, Home Office 


President 


Surplus and Reserves over $800,000 


HEALTH LIABILITY 
ELEVATOR TEAMS 








RESEARCH AND REVIEW SERVICE. 
To increase the efficiency of insur- 
ance companies and their general 
agents Mansur B. Oakes, of Indianapolis, 
has launched the “Insurance Research 
and Review Service.” The purpose of 
the bureau is to “dig out of the cur- 
rent business literature of the country 
everything that can be used to advan- 
tage in any way by insurance men.” 





KEEP POSTED By Reading 
THE EASTERN UNDERWRITER 
Each Week 

Subseription $3 Per Annu 





GEORGE J. KUEBLER | 
Attorney - at- Law 
EXPERT LEGAL COUNSEL ON 
INSURANCE MATTERS 
Briefs of the Law in any State 
on Matters of 
INSURANCE 
a Specialty 
“atte References on Application -:-:- 
Suite 720-29 So. LaSalle St. ,Chicago, Hl. 


TELEPHONES: Randotph 6816 and 6817 








Liabilities, 
Capital 


eft Insurance; Plate Glass 
(Personal Injury 


ler Insurance; Fly-Wheel Insurance. 


The Fidelity and Casualty Company of New York 
92 Liberty Street, New York, N. Y. 
Semi-Annual Statement, June 30, 1914 


Surplus ever all Liabilities 
Losses paid to June 30,1914 .... 


THIS COMPANY ISSUES CONTRACTS AS FOLLOWS: 
Fidelity Bonds; Surety Bonds; Accident, Health and Disability | ; Burglary, 
and urance; Liability werent md ary; Lazceng. 
Property Damage), Automobile (Personal Injury, Property D 
pie aes Druggists’, Owners’ and Landlords 
eam-Boi 


$11,606,723.00 
8, 167,993.93 
1,000,000.00 
2,438,729.07 
46,713,497.00 


ublic, Teams 
’, Elevator, Workmen's Men Cn 








Metropolitan Department, 111 


GENERAL ACCIDENT 


FIRE and LIFE 


Assurance Corporation, Limited 


55 John Street, New York 
The Very Best Policies at Reasonable Prices, With Large Assets Behind Them 


ACCIDENT—HEALTH—LIABILITY 


Automobile—Elevator —-Teams— Burglary—Workmen’s 
Compensation—Etc., Etc. 4 33 


C. NORIE-MILLER, United States Manager 


New England Department, 18 Post Office Square, Boston, Mass. 


William Street, New York 








Home Office, 


L E GLASS 
ERSONAL ACCIDENT 
AND HEALTH 


DANIEL D. WHITNEY, Vice-Pres, 


THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co.) 
47 CEDAR STREET 
Chartered 1874 


OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, President 
8. WM. BURTON, Sec. 
RELIABLE 4ND ENERGETIC AGENTS WANTED 


POLICIES 


ALONZO G. BROOEK, AnH i & 








HEAD OFFICE 


CHICAGO 


F. W. LAWSON 
General Manager 
Liability, Accident, 
Burglary, Boiler and 
Credit Insurance 


OF LONDON. 





THE SIGN OF GOOD CASUALTY INSURANCE 





London Guarantee & Accident Co., Ltd. 


F. J. WALTERS 
Resident Manager 
5S JOHN STREET 
New York 


Elmer A. Lord & Co. 
145 Milk St., Boston 
Resident Managers 
New England 


ENGLAND 
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NEW YORK UNDERWRITERS AGENCY 


A. & J. H. STODDART 


Half a century of service to local agents 





First in improved methods. 

Originators of the daily report. 

First to declare “‘non-solicitation of agency 
expirations.”’ 

Devisers of the dwelling-house policy. 

Originators of carbon sheet process for 
typewriting policy, daily report and 
agents record in one operation. 


New York Office 
100 WILLIAM STREET 


FIRE, SPRINKLER LEAKAGE, TORNADO 


— INSURANCE —— 


At all times rigorous protectors against 
“overhead writing.” 

Specialists in improved and sprinklered 
risks. 

Engineering department—at service of agents” 
and property owners. 


Represented in seven thousand local 
agencies in United States and Canada. 


Chicago Office 
175 WEST JACKSON BOULEVARD 








R. W. Alexander, Pres. W. Alexander, Sec. 


A. N. Stewart, V. ‘{ eg D. Legg, Asst. Sec. 
5) 
- oe ey . . . 2. oS 
3. aA S . ~t. 4 
ed) 


BAL ve E, MD. 
©ash Capital $1,000,000.00 Surplus to Policyholders $1,203,604.68 
FOR AGENCIES IN NEW YORK, NEW JERSEY and PENNSYLVANIA, 
Apply HOME OFFICE 


* 





Firemen’s Insurance Co., Newark, N. 


Statement January 1, 1914 
Capital Stock.. $1,000,000.00 
Re-Insurance Reserve 2,845,185.81 
Reserve for Unpaid Losses and Ali Other Liabilities... . 273,985.87 
NET SURPLUS 2,720,038.31 
TOTAL ASSETS $6,839,209.99 
During a suceessful record of 58 years this Company has paid losses exceeding 


$ 14,000,000.00 


DANIEL H. DUNHAM, President 
JOHN KAY, Vice-President and Treasurer A. H. HASSINGER. Secretary 
NEAL BASSETT, Vice-President J. K. MELDRUM, Assistant Secretary 














“STRONG AS THE eninnmed “i WESTERN 
The Northern Assurance Co. ASSURANCE CO. 


(LTD., OF LONDON) 
ORGANIZED 1836 of Toronto, Canada 


ENTERED UNITED STATES 1876 FIRE and MARINE 


Losses Paid - - $85,000, 000 UNITED STATES BRANCH 
Losses Paid in U. S. - $28,000,000 January 1, 1914 
EASTERN AND SOUTHERN DEPARTMENTS 


W. R. BROCK, President 
35 John Street W. B. MEIKLE, Vice-Pres. & Gen. Man. 








INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


LONDON, ENGLAND 


United States Branch RICHARD D. HARVEY 
92 William Street, New York United States Manager 








Authorized Capital $500,000 


Brtroit National #ire 
Iusuraue Cn. 


DETROIT, MICHIGAN 
A Company to be built gradually and along the indicated 


lines of permanence 


AGENCY CONNECTIONS SOLICITED 

















JOHN L. DUDLEY, Pres. JOHN E. KING, Vice-Pres. GEORGE E. WOOD, Vice-Pres. 
The John L. Dudley, Jr. Co. 


84 William Street, New York City 
General Agents in the U. S. for the Arlington Fire, of Washington, D. C. 


GENERAL AGENTS SUBURBAN DEPARTMENT: 
Western Assurance, of Canada Sterling Fire, of Indiana 








HEAD SUBURBAN AGENTS: 
Atlas Assurance Co., London; Sun Underwriters, London; Nord-Deutsche, 
Germany; County Fire, Philadelphia 














